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NIAGARA FIRE WINS 
GATELY-HAIRE CASE 


Insurance Contract Ended When As- 
sured Gives Company Unequivocal 
Notice of Cancellation 


NEED NOT SURRENDER POLICY 
Court of Appeals Decision of Tremen- 
dous Importance in View of 
Former Decisions 
The Court of Appeals, this State, has 
dismissed the complaint of the Gately- 
Haire Co., Inc., against Niagara Fire 
and Insurance Company of the State 
of Pennsylvania, reversing the deci- 
sions of the Special Term and the Ap- 
pellate Division. The decision is re- 
garded by underwriters, adjusters and 
insurance associations of various kinds 
as one of the most important in the 

history of fire insurance. 

Gately-Haire Co. ran a talking ma- 
chine, music and camera store in 
Albany. The fire occurred in January, 
1916. The point of issue was the lines 
in the standard policy covering can- 
cellation. The insurance companies 
were represented by Gwinn & Deming, 
R. W. Gwinn making the argument. 


A Clearly Defined Ruling 

This decision holds that the only 
thing necessary for the insured to do 
to cancel his policy is to give un- 
equivocal notice to the company of his 
desire. He can give this notice by 
letter, by telegram or by word of 
mouth; but once the notice is served 
on the company the contract of insur- 
ance immediately is ended. The rela- 
tion of the insured and insurer then 
becomes one of debtor and creditor. 
The company need not give up these 
unearned premiums until the insured 
surrenders his policy. 

The decision construes the effect of 
Section 122 of the insurance Taw giv- 
ing an absolute right to the insured to 
cancel his policy upon request, irre- 
spective of whether he surrenders the 
physical policy itself or the company 
actually returns the unearned pre- 
mium. 

If a fire should occur after the re- 
ceipt by the company of notice from 
the insured of his desire to cancel 
there would be no liability, although 
the insured should retain in his posses- 
sion the policy and the company still 
had in its possession the unearned pre- 

(Continued on page 14.) 


























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 

















North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 




















SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,006 90 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 


METROPOLITAN GETS 
PITTSBURGH L. & T. 


One of the Largest Re-insurance Deals 
on Record Waits Only on Approval 
of Court 


WASHINGTON LIFE IS INCLUDED 


Funds and Accounts of Two Companies 
to Be Segregated From 
Metropolitan 


The Metropolitan Life on Tuesday 
morning corroborated reports which 
had been published in the daily papers 
that it will take over the outstanding 
life insurance policies of the Pittsburgh 
Life & Trust and of the Washington 
Life of New York, which the Pittsburgh 
Life & Trust re-insured in 1909. This 
will be done by a re-insurance contract 
which has been approved by the New 
York and Pennsylvania insurance de- 
partments, and is to be put into effect 
aS soon as approved by the courts, 
which it is thought will be in a few 
days. 

Thus is written one of the concluding 
chapters in the affairs of a company 
that has been in the limelight for 
weeks, and in the hands of a receiver 
for some time. Death claims that have 
been pending will immediately be paid, 
and policyholders will breathe a sigh of 
relief that it is all over, and that they 
have nothing more to worry about. In 
one office building alone downtown— 
the Washington Life Building, which 
figured so sensationally in the Birds- 
eye tangle—there are nine or ten 
policyholders, most of them men of 
prominence. 

A Big Deal’ 

In size it is one of the biggest re- 
insurance deals on record. The Wash- 
ington Life had life insurance of $27,- 
000,000 outstanding, with a reserve of 
$13,000,000, while the Pittsburgh Life 
& Trust had total life insurance in 
force of $92,000,000, with a reserve of 
$8,000,000, ‘making a total of $119,000,- 
000 insurance outstanding, with a total 
reserve of $21,000,000. 

At the office of George B. Woodward, 
second vice-president of the Metropoli- 
tan Life, it was said that no statement 
about the re-insurance transaction will 
be made by the Company until after 
the court has added its approval to 
that of the two insurance departments. 
Mr. Woodward said, however, that the 
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facts published in the following news- 
paper story are substantially correct: 

This re-insurance contract when 
consummated will put an end to 
the uncertainty as to the standing 
of the Pittsburgh Life and Wash- 
ington Life policyholders. Under 
the terms of the re-insurance con- 
tract the Metropolitan Life takes 
all the assets of the Pittsburgh 
Life and Washington Life, and as- 
sumes all the policy liabilities with 
a lien of 33 1-3 per cent. against 
each policy to provide for the de- 
ficiency in the reserves as a result 
of the wrecking of the two comr 
panies. 

All the policies of the two com- 
panies are, under the contract, 
taken over on an equal basis, and 
all losses occurring within the first 
five years of the contract are to be 
paid in full, thus affording full pro- 
tection during the first five years 
without regard to the lien. The 
lien was made because the assets 
taken over were valued by the 
Metropolitan Life on a basis equal 
to 72% per cent. of the liabilities 
assumed under the policies. The 
re-insurance contract further pro- 
vides that the funds and accounts 
are to be segregated from the regu- 
lar business of the Metropolitan 
Life. 

The Metropolitan Life, under the 
contract, takes over all the assets 
of the two re-insured concerns ex- 
cept those involved in the litiga- 
tions against those responsible for 
the wrecking of the companies, and 
it is provided that should these liti- 
gations result in recoveries such 
recovered funds will be turned over 
to the Metropolitan Life and ap- 
plied to the reduction of the lien 
or the extension of the five-year 
full cover period. 

No Statement About Personnel 
The Metropolitan was asked about 

the future of F. C. Parsons, who was 
comptroller of the Pittsburgh Life & 
Trust and who has been acting for the 
State Insurance Department which has 
been in charge of the P'ttsburgh Life 
& Trust affairs since the receivership; 
and of other men at the home office, 
but did not care to make any comment. 
H. S. Sutphen, who was superintendent 
of agents under the old regime, is now 
with the Cleveland Life. The agency 
force has scattered more or less. The 
company has not had any president 
since F, A. Wallis, elected to the office, 
decided not to take it, but to continue 
instead as general agent of the Fidelity 
Mutual in New York City. 

The Pittsburgh Life & Trust, which 
prospered under President Baldwin, 
was handicapped in its later years by 
owning two New York office buildings 
which did not have much earning 
power. The Company’s home office 
building in Pittsburgh has been profi- 
table. When Clarence Birdseye came 
along with his schemes to unload the 
New York office buildings, he was 
sympathetically received by directors, 
including Nimick, McCausland and Par- 
bank presi- 


sons. Nimick, a leading 
dent in Pittsburgh, has been twice 
president of the Company. McCaus- 


land, who had been vice-president, is 
with the Carnegie Steel Co. 

The details of how Birdseye, a law- 
yer, sold those office buildings, one to 
a clerk in his son’s office and the other 
to a process server, both of the buyers 
being persons without bank accounts; 
and how he bought the Dare Lumber 
Company and put its bonds in the 
Pittsburgh Life & Trust vault, with- 
drawing in substitute nearly $2,000,000 
of first class securities, together with 
all of the other sensational develop- 
ments which followed, are familiar to 
all insurance men. 

Dare Lumber Company 

After the smash-up, Nimick and some 
others were called upon by the agency 
force to make restitution. One of the 
“eniIs 94} Jo seseyd Zuyserejur Jsom 


tion is the valuation of the Dare Lum- 
ber Company. Nobody knows exactly 
what it is worth, estimates of value 
running all the way from less than 
$200,000 to the $20,000,000 figure which 
Birdseye says is the correct one. If 
the Dare Lumber Company is worth 
$20,000,000 Birdseye was not a J. Rufus 
Wallingford. 

ECHO OF PITTSBURGH L. & T. 
Commercial Trust Company of New 

York, Makes General Denial, But 


Admits Holding Moneys 


As attorney for the Commercial 
‘rust Company, of New York, one of 
the defendants in the case of J. Denny 
O'Neil, Insurance Commissioner of 
Pennsylvania, as receiver of the Pitts- 
burgh Life and Trust Company, plain- 
tiffs, against Clarence F, Birdseye, 
et al., defendants, Lemuel BE. Quigg has 
filed an answer in which a general 
denial is made to practically all the 
allegations in the original complaint. 
The Commercial Trust Company as de- 
fendant, therefore asks judgment, dis- 
missing the complaint, as against it, 
with costs and disbursements. 

The Commercial Trust Company de- 
nies any knowledge or _ information 
thereof sufficient to form a belief as 
to any or either of the allegations cOn- 
tained in the complaint. As to a para- 
graph in the complaint the defendant 
states that between March 29, 1917, and 
April 9, 1917, sums of money aggre- 
zating $1.919,700 were deposited by the 
Pittsburgh Life & Trust Company to 
its own credit in the Commercial Trust 
Company of New York, and that it has 
no knowledge or information thereof 
sufficient to form a belief as to any 
other allegation. The company further 
says that it has in its possession cer- 
tain moneys to the credit of certain de- 


fendants named in the complaint, in- 
formation of which moneys and of the 
names of the parties to whose credit 
they stand on defendant’s books, has 
heretofore been supplied to the plain- 
liffs, but it denies allegations in the 
complaint. As to paragraph 34, the 
trust company denies every allegation 
relating to itself or the other defend- 
ants, but declares that it has retained 
in its possession and does now retain 
every money deposit or thing of value 
which it can suppose in any way re- 
iates to the transaction referred to in 
the complaint, which was in its posses- 
sion on the date of the verification of 
the complaint. 


DIVISION OF INSURANCE 

Superintendent Potter, of Illinois, has 
sent the following letter to companies: 

“By the provisions of an act effective 
July 1, 1917, the Insurance Department 
is merged with certain other depart- 
ments under the Department of Trade 
and Commerce. Under this law ‘The 
Department of Trade and Commerce 
shall have power to exercise the rights, 
powers and duties vested by law in 
the Insurance Superintendent, his of- 
ficers and employes.’ Hon. William H. 
Stead will be Director of Trade and 
Commerce, and Hon. James S. Bald- 
win, Assistant Director. Under the new 
department, there will be a Division of 
Insurance. The head of this division 
will be styled Superintendent of In- 
surance and the undersigned will as- 
sume this position.” 





J. Denny O’Neil was confirmed Insur- 
ance Commissioner by the Pennsyl- 
vania Senate at its closing session, 
recently without a _ dissenting vote. 
James W. Leach nominated by Gov- 
ernor Brumbaugh for membership on 
the Workmen’s Compensation Board, 
was rejected by a vote of 23 to 22, 34 
votes being necessary to confirm. 
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CO-OPERATION 


O-OPERATION 

means, among other 
things, that we are giving 
our best attention to every 
representative in placing 
insurance contracts, 
but to those who accom- 
plish most, most is given. 


We are extending this 


nuity contracts also. Rates 
have been reduced. 


In five months of 1917 
a gain of 254 Per Cent 
in Annuity premiums 
has been established over 
the sum secured during all 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 
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to Life An- 




















SUITS TO CONTINUE 





Pennsylvania Department Believes 
$2,000,000 Can Be Recovered in 
New York and Pittsburgh 


Harrisburg, July 18.—Insurance Com- 
missioner J. Denny O’Neil, upon return- 
ing to his office here foliowing a con- 
ference in New York with Attorney 
General Brown and the New York In- 
surance Department, said: 

“Every effort was exhausted on our 
part to bring about a reorganization of 
the company. Former Justice Hughes, 
counsel for the New York department, 
opposed any reorganization scheme on 
the ground that while it might work 
for four or five years, he was convinced 
‘hat the company could not write any 
new insurance, and that this would 
mean eventually the liquidation of the 
company. There was _ nothing left, 
then, but re-insurance. 

“The only offer we received was from 
the Metropolitan Life Company, and 
we were compelled to accept its offer, 
which was an exceptionally good one. 
This provides that $450,000 in death 
policies, now accrued, will be paid in 
full, and that all policyholders who 
die within the next five years will be 
paid in full. 

“The re-insurance contract provides 
that any money recovered from the 
New York looters of the Pittsburgh 
company and =all_ profits obtained 
through the sale of real estate and all 
other assets shall be used to reduce 
the lien and all policyholders, it is be- 
lieved, will thus be eventually paid in 
full. 

“The stockholders, however, will be 
wiped out entirely unless they can re- 
cover by civil suits against the men 
who wrecked the company. This de- 
partment will go right ahead with its 
civil and criminal suits in New York 
end Pittsburgh. We feel that we can 
recover $2,000,000 in the civil suits and 
convict some of the men implicated in 
breaking up the company.” 


STATE INSURANCE 





Has Never Met the Expectations of 
Those Who Urged It on 
the Public 


State insurance wherever it has been 
tried in this country has not proven a 
success or in any way met the expecta- 
tions of those who have urged it upon 
the public. In a more Striking way 
State insurance has been illustrated in 
Italy. Four years ago, life insurance 
was made a national monopoly in that 
country and private companies were 
prohibited from doing business, all in- 
surance being authorized through the 
government. Great promises were 
made both as to the cost of the insur- 
ance and its benefit but none of these 
are coming true. After four years’ ex- 
periment, over a million dollars has 
been spent by the Italian government 
to put the plan in motion and while it 
was stated that repayments would be 
made of this money, nothing has been 


done in that line. The only reports 
given are of the assets of the State 


insurance but no figures are given as to 
liabilities because of the fact that it is 
known the insurance fund is already 
insolvent. The only result that has 
been secured has been to create posi- 
tions for men with large salaries but 
with no responsibilities for securing a 
certain amount of business; these 
salaried positions are simply individual 
sinecures. The fact remains that life 
insurance prospers and grows and its 
great results are achieved through the 
individual solicitation made by repre- 
Sentatives of companies going directly 
to those who need insurance and pre- 
senting it in such a way that the in- 
surance is taken and kept. State in- 
surance has no incentive behind it to 
work through such channels and the 
result is that those who most need 
insurance protection are never solicited 
“Bankers’ Life Bulletin.” 
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Northwestern Meant 
Just What It Said 


TERRITORIAL RIGHTS OF GEN- 
ERAL AGENTS MUST BE UPHELD 


Resignation of Richmond General Agent 
Following Controversy Over 
New York Risk 


The Northwestern Mutual Life, as 
printed by The Eastern Underwriter last 
week, has taken a positive stand for the 
protection of local representatives in that 
agents cannot solicit insurance either by 
correspondence or personally outside of 
the territory covered by their contracts 
unless the written consent of the general 
agent of the company in charge of such 
other territory shall have at first been se- 
cured through the general agent. This is 
the explanation of the situation in Rich- 
mond. John I. D. Bristol, who is in Mil- 
waukee attending the Northwestern Mu- 
tual Life’s general agency meeting, wired 
The Eastern Underwriter that he did not 
care to be quoted. 


By J. P. MADISON. 


Richmond, Va., July 17.—-Upon learn- 
ing of the resignation of T. A. Cary as 
general agent for Virginia for the 
Northwestern Mutual Life, the Rich- 
mond Association of Life Underwriters, 
of which organization he was formerly 
president, sent the following telegram 
tc President Markham of the company: 

“We note with much regret the pub- 
lication in our local press of the resigna- 
tion of T. A. Cary as general agent for 
your company in Virginia and express 
the hope that he can be prevailed upon 
to reconsider his resignation. His re- 
tirement from the life insurance busi- 
ness would be a loss to Virginia. This 
action is taken without the knowledgé 
of Mr. Cary.” 

Mr. Cary recently tendered his 
1esignation effective August 1, his ac- 
tion being prompted by a difference be- 
tween him and the company as to who 
was entitled to a commission from the 
conversion of a term policy to one of 
another form. The policy was written 
by Percy Montague, Jr., one of Mr. 
Cary’s Richmond agents on the life of 
his (Montague’s) father-in-law, a_ resi- 
aent of New York. It is said that the 
transaction of conversion was effected 
by mail. John 1. D. Bristol, New York 
general agent of the company, put in a 
claim for the full commission of $1,- 
448.04 and it appears from Mr. Cary’s 
letter of resignation that this was 
finally awarded the New York agency 
after Mr. Montague had been paid his 
commission of $1,131.94 by Mr. Cary. 


Mr. Cary’s views of the case are em- 





hodied in his following letter of resigna- 
t.on: 
Mr. George E. Copeland, 

Superintendent of Agencies, 

Northwestern Mutual Life Ins. Co., 
Milwaukee, Wis. 
Dear Sir: 

I hereby notify you of my resignation 
as general agent of the company, under 
paragraph (c) of the “termination pro- 
visions” of my contract, to take effect 
sixty days from to-day, or, if agreeable 
to you, August 1, 1917. 

I am brought to this decision by the 
unfair, arbitrary and dilatory treatment 
accorded to the Collier commission mat- 
ter, shown by the correspondence dur- 
ing the past six months, as I cannot 
now feel the genuine enthusiasm for 
the company, which it is necessary for 
me to have, to push its interests. 

I might add that I shall not bring 
what my counsel advises would, in his 
opinion, be a hopeless law suit against 
Mr, Percy Montague, Jr., for the com- 
mission of $1,131.94, unless the cOm- 
pany evidences its faith in the correct- 
ness of its position by agreeing to abide 
the result of such suit, with the privi- 
lege of conducting the same. 

I paid Mr. Montague under the action 
and authority given to me by the Sec- 
retary’s Department with the entire 
facts in its hands, although after al- 
jowing me the commission of $1,448.04 
and knowing further that I had, in turn, 
paid Mr. Montague his contract com- 
mission, that department peremptorily 
recalled from me the whole commis- 
sion. I am thus, in all innocence called 
on to make good the company’s own 
act. 

Yours truly, 
(signed) T. A. CARY. 

Mr. Cary has been connected with 
the Northwestern for about forty years. 


MARKET GARDENING 


Canada Life Rents a Farm and Its 
Staff Become Farmers—Afternoon 
a Week 


The Canada Life has rented a large 
market farm some few miles out of the 
city, where the male members of the 
staff put in one afternoon a_ week. 
Potatoes, carrots, beans and turnips 
have been planted, with indications of 
a bumper crop. 

The lady members of the staff also 
have obtained a plot of ground from the 
War Thrift Committee and are growing 
all the different market vegetables in 
their spare time. At both “farms” the 
staff is divided into teams, and great 
friendly rivalry exists between the dif- 
ierent “farmers.” 


The White & Odell Agency, State 
agents in Minnesota, held its annual 
agency convention in Minneapolis on 
July 6 and 7. A luncheon at the Minne- 
apolis Athletic Club was served at the 
expense of the Captain of the losing 
‘eam in the three months’ contest. 





Senate Tax May Foot 
Up 31 Per Cent. 
EXCESS PROFITS 
MEASURE 


AND SURTAX 
UNJUST 


Would Force Distribution of Deferred 
Life Insurance Dividends—Bad 
for All Lines 


The Senate War Revenue Bill would 
tax certain life insurance companies $1 
ver cent. if it became legislation in its 
present form. The situation is serious, 
but not so serious as it would be if the 
Senate and House were not far apart 
om taxation matters. This division of 
opinion is so great that some observers 
do not expect the Revenue Bill to be 
come law until the Fall. 

The Situation 

But here’s the situation: There is 
a corporation tax of 4 per cent. on net 
income to start with. Then comes the 
excess profits feature. This is graded, 
the minimum being 12 per cent. The 
excess profits are determined by com- 
parison with the prewar period, which 


The term “prewar period’? means the calen 
dar years 1911, 1912 and 1913 

That in addition to the taxes under exist 
ing law and under this Act there shall be 
assessed, collected and paid for each 
taxable year upon the income of every cor 
poration, partnership or individual, a_ tax 
equal to the following percentages of the ex 
cess protits. 

There then follows the percentages, 
starting, as before stated, with 12 per 
cent. 

How is the excess profits tax to be 
determined? Section 203 reads in part 
2s follows: 


In the case of a domestic corporation § or 
partnership or of a citizen or resident of the 
United States by deducting the net income of 
trade or ‘business received during the taxalble 
year the average amount of the annual net 
income of the trade or business during the 
prewar period; and 

If the average capital employed in the trade 
or business during the taxable year is greater 
or less than the average capital or proportion 
thereof so employed during the prewar period 
the excess profits shall ihe determined by de 
ducting from the total net income for the 
taxable year an amount which bears the same 
proportion to the average annual net income for 
the prewar period which the average 
or proportion thereof employed during the pre 
war period, etc. 

If a taxpayer fails to present satisfactory 
evidence as to the average amount of the ar 
nual net income of the trade or business dur 
ing the prewar period, the excess profits shall 
be determined as provided in Section 205 

Capital shall be deemed to the the fair aver 
age value of the assets actually 
employed in the trade or 
average amount of the liabilities incurred in 
respect to such trade or business 

What About Reserves? 

In the case of life insurance com 
nanies, particularly mutual companies, 
income naturally increases, but so do 
the reserves, and, apparently, the re 
serve is going to be ignored in this 
hill in fixing the return on which the 
tax shall be based. As the Senate tax 
biil now reads if there is to be a com- 
parison with the calendar years 1911, 
1912 and 1912 considerably increased 
“profits” naturally will be earned. The 


business les the 


reserve should certainly be taken into 
consideration, particulariy as under the 
law there is a certain allowance for 
increase in capital used, ete. 

The Surtax 

We nuw come to the surtax, when 
is 15 per cent. This reads in part as 
follows: 

In addition to the income tax imposed there 
shall be levied, assessed, collected and paid 
annually an additional tax of 15 per cent. 
upon the amount, remaining undistributed 
sixty days after the end of each calendar or 
fiscal year of the total net income of every 
corporation, joint stock company or associa 
tion, of insurance company, received during 
the year, as determined for the purposes of 
the tax imposed, etc 

This would hit 
companies 
feature. 

The surtax 


deferred 
because of the 


dividend 
sixty-day 


really tends to force a 
life insursnce company to distribute 
surplus. That is really what would be 
the effect of the tax 

Bad Time for This Legislation 

This is a bad time to try and force 
insurance companies or other corpora- 
tions to distribute surplus when it 
should not be don». These are times 
When corporations are working under 
tremendous tension. First-class bonds 
have depreciated, expenses of supplies 
are constantly going up, war claims 
will be unusually heavy despite increase 
in premiums on war risks. Most of the 
iife companies have given free permits 
to old policyholders. Under the cir 
cumstances it is felt there should be no 
law on the books which would compel 
distribution of surplus in order to avoid 
unjust taxation. 

The objection to the surtax applies to 
ull lines of business. It has the tend- 
ency io weaken the entire economic 
eystem; it is double taxation, and, 
furthermore, it puts a bonus on bad 
corporate management and financing, 
inasmuch as insufficient funds are apt 
io be retained in the business for liquid 
working capital. 


TRAVELERS M. D’S IN SERVICE 


Dr. Wilson at Fort Van Wick; Dr. Le 
Compte at Fort Oglethorpe 


Dr. H. H. Wilson, chief examiner for 
the Travelers in New York City, is in 
Ambulance Unit 33, consisting of 119 
men from Summit, N. J., where he holds 
the rank of lieutenant. He is now at 
ort Van Wick, Butler, N, J. Dr. J. R. 
le Compte, Assistant Medical Referee 
‘n New York for the Travelers, is in 
ihe Medical Officers’ Reserve Corps, 
commissioned first lieutenant. and is 
ftationed at Fort Oglethorpe. Dr. T. C. 
Parks, is taking the place of Dr. Wil- 
son, and Dr. R. A. Smith is taking the 
place of Dr. Le Compte. 


TO INCREASE RATES 
The latest fraternal order to increase 
its rates is the Royal League, which, 
owing to the increased mortality among 
its members who have not been re- 
rated and those who have been re- 
rated and are still paying the old rate 
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[NDUSTRIAL CONCERNS throughout the land are proving the patriot- 


ism of business by insuring entire staffs of employees. 


The Prudential 


will lend a hand—make it easy for firms to insure their workers. 





Family insurance has placed America First in Life Insurance, and Group Insurance 


will help to keep it there. 


The Prudential has a fine Group plan. 


Send for brief, forceful, descriptive circular. 


that has tried it. 


Group Insurance is endorsed by every concern 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


FORREST F. DRYDEN, President 


Home Office: NEWARK, N. J. 
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Talk How Poor We 
Are; Not How Rich 


COUNSEL BARNES’ ADVICE TO 
INSURANCE COMPANIES 





Plain Truths in Taxation Views of 

John Barnes, of Northwestern 

Mutual Life 
A valuable paper on “Federal Taxa- 
tion of Life Insurance Companies,” pre 
pared by John Barnes, counsel of the 
Northwestern Mutual Life Insurance 
Company, has been made public. 

Discussing so-called insurance’ ex- 
travagance he says that if the cost of 
insurance is excessive the way to deal 
with the question is to reduce the ex- 
pense, not to increase it. 

When the Government taxes life in- 
surance it stations its revenue collector 
at the door of the beneficiary and takes 
its “bit” from the contributions made 
for the purpose of distributing death 
losses. Every cent of taxes exacted 
is taken from the policyholder or his 
beneficiary. There is no other place 
it can come from, because the corpo 
ration not being organized for profit, 
there is no profit to draw on. The tax 
is a tax on a fund which is gathered 
fcr the purpose of paying losses and 
that only. When you tax such a fund, 
you are adding loss to loss. It is true 
that the reserves held produce an in- 
terest income, but when the level pre- 
mium was fixed, this fact was taken 
into account, and it was made lower 
than it otherwise would have been be- 
cause of this interest; hence, the in- 
terest is neither a profit nor a produc 
tion. It is the increment from the part 
of a fund set aside to pay losses. 

There is not, in his judgment, a single 
forceful argument that can be advanced 
for exempting fraternals that does not 
apply to level premium mutuals. “The 
reasons put forth are mere piffle,” he 
said. 

Inequity of Ignoring the Individual in 
Taxing Corporate Entity 

Mr. Bar.es discussed the inequity of 
ignoring the individual in taxing the 
corporate entity: 

“I think it is safe to say as to more 
than 90 per cent. of the persons in- 
sured in old line life companies that 
if they had set aside their premiums to 
create a self insurance fund, neither 
the fund nor the income from it would 
pay a cent of Federal income tax. 

“It should always be kept in mind 
that the great body of those who take 
life insurance consists of farmers, 
clerks, students, teachers, railway em- 
ployes, carpenters, salesmen, and the 
like, and that many of them deny 
themselves the comforts and conveni- 
ences of life in order to keep up their 
insurance, Figures for the first nine 
months of 1916 show that of those who 
took insurance in the Northwestern 
14.4 per cent. were farmers, 9 per cent. 
merchants, 6 per cent. office employes, 
5.38 per cent. clerks in stores, 3.4 per 
cent, doctors, 2.9 per cent. lawyers, and 
4 per cent. manufacturers, Teachers, 
Students, salesmen, carpenters, railway 
employes, stationary engineers § and 
plumbers, architects and draftsmen, 
telephone and telegraph operators, and 
clergymen make up the bulk of the 
remainder of the 36,407 persons who 
insured during this period. The aver- 


age for a period of years would not 
differ materially from the figures above 
given.” 

Property Accumulations of Life Co.’s 

The statement is often made that 
life insurance companies own property 
running into the hundreds of millions 
of dollars, and the question is glibly 
asked: Why shouldn’t they pay taxes 
as others do? 

“The question is not much of a poser. 
If a merchant has $10,000 due him from 
customers, and he owes a like sum to 
his creditors, it has, I think, invariably 
been the practice to offset debts 
against credits and pay a tax on the 
balance only, if any there was. A bank 
or trust company with a million dol- 
lars of capital and surplus may have 
a hundred millions of assets. Ninety- 
nine of these millions represent in- 
debtedness to the depositors. There is 
no jurisdiction that I know of that 
would think of imposing a tax on a 
hundred millions of property against 
such an institution, nor a tax on any 
more than one million. Banking is a 
business engaged in for profit and the 
life insurance company is entitled to 
at least as much consideration in the 
matter of taxes as is the bank,” he 
said. 

The moneys the insurance companies 
hold, they hold for their policyholders. 
Moreover the policyholders have the 
right to demand what is theirs when- 
ever they see fit, and it must be paid. 
The most daring among the companies 
have only protected themselves to the 
extent of reserving the right to post- 
pone settlement for ninety days after 
demand. 

if Companies Were 

Liquidated 

It is true that the companies carry a 
small surplus over and above their re- 
serve. In his judgment, there is no 
justification for piling up large sums 
for surplus. It should be sufficiently 
large to take care Of unusual losses 
and fluctuations in the values of se- 
curities and there it should stop. “I 
question whether if the companies were 
to go into voluntary liquidation, taking 
a reasonable time to wind up their 
business, there would be much surplus 
to divide when the reserve values were 
paid the policyholders,” he continued. 

“It might be well for the companies 
to quit talking about how rich they 
are, and tell how poor they are. They 
are not necessarily rich because they 
are large and hold the title to vast 
amounts of securities. The individual 
who owes nothing and has $5 is as 
well off at least as the one who has 
$100 in property and owes $95, and 
the latter is as well off es the one who 
has a thousand dollars’ worth of prop- 
erty, and owes $995. These figures 
might be extended indefinitely. Debts 
do not decrease unless they are paia, 
while assets may shrink and sometimes 
become worthless. Reserve values are 
debts due policyholders because of the 
payment of premiums and they are not 
debts that are demandable in the re- 
mote future either. Almost any in- 
dustrial corporation whose assets and 
liabilities were so nearly equal as are 
the assets and liabilities of our insur- 
ance companies, if not considered in- 
solvent, would at least not be consid- 
ered a good financial risk by the money 
lender. The safety of the insurance 
company is due to the fact that it col- 
lects premiums in excess of the cost 
of insurance, which are customarily 
turned back to the policyholders, but 


Voluntarily 





W.D. Wyman, President 
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benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 


which it has the right to retain if nec- 
essity so requires. The margin is so 
large that a company can be perfectly 
safe and solvent without piling up a 
big surplus.” 


First Half of 1917 Yields Northwestern 
National Life $9,219,847 in 
Applications 


An average of more than a million 
and a half monthly—a gain of 61 per 
cent. over the same period of last year, 
or a gain of 123 per cent. over the 
same period of 1915, is the record made 
by the Northwestern National Life 
during the first half of the current year. 
The total for the first six months of 
1917 exceeds the total for the entire 
twelve months of 1915, or of any pre- 
ceeding year. 

At the beginning of the year some of 
ihe most optimistic officers expressed 
the hope that the gain of 150 per cent. 
made in 1916 would be maintained dur- 
ing the present year, although it was 
lully realized that this increase over 
the large volume of 1916 would be a 
remarkable achievement. The com- 
pany asked for a maximum increase 
of fifty per cent., and was given sixty- 
one per cent. for the first six months, 
in spite of the most abnormal condi- 
tions occasioned by the war, which par- 
ticularly affected the business of the 
larger cities, including the company’s 
stronghold—Minneapolis. An increase 
of 50 per cent. would have given the 
company a yearly total of $18,000,000. 
The sain of sixty-one per cent.. if main- 
tained for the remainder of the cur- 
rent year, will give a total of approxi- 
mately $20,000,000. So the company is 
zoing to revise its estimates by raising 


the target and shoot for $20,009,000 for 


the year. 


TO MERGE ASSOCIATIONS 

There is a movement on foot in 
Tennessee to organize a State Associa- 
tion of Life Underwriters, forming this 
body out of the four existing local or- 
ganizations at Nashville, Chattanooga, 
Knoxville and Memphis. One of the 
strongest advocates of forming the 
State association is C. C. Dabney, of 
the Union Central agency. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 
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HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 
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GEORGE W. MURRAY, 
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We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
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Jury to Decide 
What is “Good Health” 


DOES NOT MEAN ABSOLUTE PER- 
FECTION; ONLY COMPARATIVE 
Pennsylvania Court Favors Policyhoider 
Who Declared He Was in 
“Perfect Health” 


In an action on a policy providing 
that it should not take effect unless 
insured was in good health when the 
first premium was paid, held, in Baer 
vs. State Life Insurance Company, de- 
cided June 8, 1917, by Supreme Court 
of Pennsylvania and reported in 100 
Atlantic Reporter 744, that whether in- 
sured who stated in his application that 
he was in good health, so far as he 
knew, either knew or had reason to 
believe that he was not in good health, 
was for the jury. 

Baer’s policy on his life called for 
$5,000 payable to his wife, Emma, in 
event of his death. The first year’s 
premium was paid on July 31, 1913, and 
insured died on the following May 4. 
The Company refused payment on the 
ground that insured had made false 
representations in his application as 
to his state of health and his last con- 
sultation of a physician. It was not 
claimed that there were’ misrepre- 
sentations in the application proper, 
but the answers alleged to be untrue 
were contained in the medical ex- 
aminer’s report which was filled out 
by the examiner and signed by the 
applicant. The questions and answers 
involved were as follows: 

Assured’s Answers 

“(5) Are you in perfect health so 
far aS you know or believe? Yes.” 

“(22) Have you now, or have you 
ever had, any of the following: head- 
ache, severe, protracted or frequent? 
No.” 

(24) Have you consulted a physician 
within the past two years for anything, 
trivial or otherwise, not mentioned 
above? How often, and for what? No.” 

“(24a) When did you last consult a 
physician? 

“(24b) For what? Appendicitis. 

(24c) Names and addresses of con- 
sulting physicians? Dr. Swope.” 

In his answer to question 23 the ap- 
plicant said that his attending physi- 
cian was Dr. A. R. Schuster, Finleyville, 
Pennsylvania. 

The application contained the follow- 
ing stipulation: “It is hereby agreed 
that all the foregoing statements and 
also those I make to the Company 
medical examiner, which are hereby 
made a part of this application, are 
offered to the Company as a considera- 
tion for the policy applied for.” Also 
a stipulation that the policy should not 
take effect unless the applicant was in 
good health when the first premium 
should be paid. 

Condition 8 of the policy was as 
follows: “Entire contract. This policy, 
together with the application therefor, 
shall constitute the entire contract be- 
tween the parties hereto. All state- 
ments made by the insured shall, in 
the absence of fraud, be deemed rep- 
resentations and not warranties, and 
no such statement shall avoid this 
policy unless it is contained in the 
application therefor.” 

Statement of Insured’s Doctor 

Upon the trial, Dr. Schuster testified 
he had been a physician for the past 
twelve years for Baer; that Baer had 
Stomach distress frequently and head- 
aches. On Labor Day, 1913, Baer suf- 
fered so that his condition was alarm- 
ing and Schuster advised him to con- 
sult a specialist, which Baer did and 
later told Schuster that the specialist 
had pronounced the disease hardening 
of the arteries. Baer first consulted an 
eye specialist on September 5, 1913, 
and indications of Bright’s disease 








were found. On September 8, 1913, the 
specialist said Baer was suffering from 
Bright’s disease in an advanced stage. 
Baer died eight months later from 
hardening of the arteries and Bright’s 
disease. Mrs. Baer recovered a judg- 
ment in the lower court in the sum of 
$5,505 and the Company appealed, 

The higher court, in holding that 
there was np error and that the lower 
court’s judgment was right, says, that 
the term “good health,” as used in in- 
surance policies, does not mean ab- 
solute perfection but is comparative. 
The insured need not be entirely free 
from infirmity or from all the ills to 
which flesh is heir. Good health simply 
means that the applicant has no grave, 
important or serious disease and is 
free from any ailment that seriously 
affects the general soundness and 
healthfulness of the system. 

Baer’s representations as to his 
health were not considered by the 
court false as claimed by the Company, 
but the good faith of Baer in making 
his answers seemed to have been 
proved by the testimony given, and it 
was for the jury to decide whether or 
not at the time Baer paid his first 
premium he was in good health. The 
jury having decided he was and there 
being no error of law, the verdict must 
stand. 


PRAISED BY FISKE 

L. K. Arrington, the recently appoint- 
ed State Insurance Commissioner of 
Tennessee, has been showered by let- 
ters and telegrams of congratulation. 
Especially pleased are insurance men 
over the fact that the department, so 
long regarded as a political adjunct of 
the prevailing administration. is or will 
be free from politics as in the case of 
Commissioner Dunbar. The _ general 
opinion regarding the appointment Is 
well voiced in a letter that was ad- 
dressed to the new commissioner by 
Vice-President Haley Fiske of the 
Metropolitan, who concluded a letter of 
congratulation to Mr. Arrington with 
these words: 

‘It is a fine thing to have the Gov- 
ernor recognize merit in the depart- 
ment instead of bringing in a stranger. 
You have got a very high model in 
Mr. Dunbar to follow, but we have 
every confidence that your exnerience 
will enable you to successfully meet 
the test.” 


REACHES $1,000,000 


Reau FE. Folk, general agent of the 
Equitable Life for Middle and Fast 
Tennessee, has completed his $1.000.000 
mark, the amount having been secured 
bv Julv 1, registering the hieh water 
mark for the Equitable in this terri- 
tory for the first six months of the 
year. Mr. Folk has also qualified ten 
men in the South Central department 
for attendance at the meeting of the 
Companv at Macinac, Mich., Septem- 
ber 10, 11, 12 and 13. 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
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attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
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MARRIED, NOT RELATED 


Court Decides Widower Cannot Claim 
Dead Wife’s Insurance 
Benefits 


Mary Tierney, at time of her death, 
was a member in standing of 
i.ocal Union No. 68 of Cigarmakers’ In- 
ternational Union, an unincorporated 
essociation. The Union's constitution 
provided that a member in good stand- 
‘ng at time of death, was entitled to 
sertain funeral and death benefits and 
if no beneficiary was designated by 
such member, “such benefits shall be 
paid to the widow of such deceased 
member, if there be no widow, then to 
the minor children of such deceased 
member and if there be no widow and 
no minor children of such deceased 
member, then to any relatives of the 
deceased member who at the time of 
his death were dependent for support 
in whole or in part upon such deceased 
member.” 

Mary’s husband, Cornelius Tierney, 
filed his suit, claiming the benefits and 
the court held that a constitution pro- 
viding for payment to widow or de- 
pendent of member of death benefit, 
does not authorize payment to the 
widower of a member in full posses- 
sion of his faculties and able formerly 
to earn a livelihood for himself and 
wife, the wife having helped him only 
occasionally in his business, since a 
beneficiary must be dependent upon the 
member in a material degree for sup- 
port, maintenance, or assistance. 

A husband is not a “relative” of his 
wife, since they are merged in one dur- 
ing life, and upon death of either the 
survivor cannot, of course, bear any 
relationship to the deceased.—Tierney 
vs. Perkins, President of Cigarmakers’ 
Union. Reported May 17, 1917 in 164 
New York Supplement, page 982. 
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NEW YORK LIFE WINS 


Louisiana Supreme Court Holds Com- 
pany Need Not Pay Shreveport 
City License Tax 


In suit entitled “City of Shreveport 
vs. New York Life Insurance Company, 
decided May 16, 1917 by Supreme Court 
of Louisiana,” we find an interesting 
suit where the city sought to recover 
a license tax for the year 1916 on the 
business done by the New York Life 
Insurance Company through its branch 
office in the city of Shreveport. The 
ordinance levying the tax provided that 
each and every life and accident insur- 
ence company conducting a life or acci- 
dent insurance business of any kind in 
the city shall pay a license tax on the 
gross amount of annual premiums on 
all risks located within the city, and 
on all risks located elsewhere, con- 
tracted for in the city or from its office 
in that city, for which a local license 
is not paid elsewhere. The license is 
eraduated, in 59 classes in the ordi- 
nance, according to the gross amount 
of the annual premiums. 

The premiums in this suit amounted 
in 1915 to $183,179.47 and in addition, 
the Shreveport office on outside busi- 
ness written by the company, collected 
premiums amounting to $280,820.82. 
The contest arose as to whether or 
not the license tax should be based 
only upon the amount of premiums on 
the risks located in the city of Shreve- 
port and contracted for in that city or 
upon the total amount of premiums 
collected by Shreveport branch, includ- 
ing premiums collected on_ risks 
located elsewhere, for which a local 
license tax was not paid elsewhere. 

The district court found for the in- 
surance company which contended that 
it should pay license tax based only 
on amount of premiums on “risks 
located in Shreveport. The city ap- 
pealed and the higher court in holding 
that the lower court was right, said: 

“A contract of life insurance is com- 
pleted at the place where the policy is 
delivered and the first premium is col- 
lected. A municipal corporation has 
no authority to compel life insurance 
companies to pay a license tax on the 
annual premiums on policies of life in- 
surance contracted for and written and 
delivered elsewhere than in the city, 
even though no municipal license tax 
he paid in the towns or cities in which 
the policies were contracted for and 
jelivered.” 

LAFAYETTE LIFE ADVICE 
(From The Dotted Line) 

Life insurance doesn’t begin to cost 
as much as the cost of being without it. 

You can’t fool disease, but it foole 
lots of people—and then they can’t get 
life insurance, 

Put off deciding till to-morrow, eh? 
That's just what you do when the baby 
gets sick, isn’t it? 
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Practical Suggestions to Help the Man With the Rate 
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Here is a valuable point 


An Aid In to keep in mind regard- 
Business ing business insurance, 
Insurance says “Points,” the ex- 
: ceedingly intelligent and 


valuable paper published by the Mutual 
Life. When a corporation or partner- 
ship is computing the amount of its net 
income as required by the income tax 
law, the premiums paid on any life in- 
surance carried for its benefit may be 
deducted from the gross income. This 
of course is not true in the case of an 
individual's personal insurance. The 
ruling of the Treasury Department at 
Washington reads as follows: 
Premiums paid on life insurance 
taken out by a partnership upon 
the lives of individual members of 
such partnership constitute allow- 
able deductions in ascertaining the 
net earnings of the partnership. 
However, when euch policies ma- 
ture or upon the death of the 
insured partner, the amount re- 
ceived as life insurance shall be 
included in the gross income of the 


partnership. 

A similar ruling, recently made by 
Chief Deputy Collector of Internal 
Revenue, John F. McEvoy, of Phila- 


delphia, Pa., in reply to an inquiry by 

a prominent life insurance man as 

affecting corporations, reads as follows: 
Referring to your letter of even 
date, relative to deduction of pre- 
miums on life insurance policies of 
the employes of a corporation by 
the corporation, the policies being 
drawn in favor of and made pay- 
able to the corporation, I beg to 
state that payments made in this 
manner are legally deducted for 
the purpose of ascertaining the an- 
nual net income of a corporation. 

+ + . 


Here are a a few excerpts 


Monthly from an article on “Monthly 
Income Income Insurance,” which 
insurance recertly appeared in Har- 

per’s Weekly, and wrilten 


by Albert W. Atwood, a_ well-known 
writer for magazines on financial sub- 


jects: 
“Every person should endeavor to 
save and to invest productively. But 


we should not forget that there is such 
a thing as expecting too much of one’s 
savings. After all, money has only one 
utility—its power to purchase the nec- 
essities and luxuries of life. All that 
really matters to any of us in a ma- 
terial sense is that we and those most 
nearly dependent upon us shall have 
the necessities and a reasonable meas- 
ure of the luxuries of life. 

“Now the simplest and surest way, as 
we all know, of providing for our fam- 
ilies after our death, is by life insur- 
ance. It is surer, of course, than any 
form of investment, because by the pay- 
ment of a small sum we at once insure 
a far larger sum to our beneficiaries in 
case of our immediate death, whereas 
all other forms of providing for others 
require many years of life to perfect. 
But as death is the only certain thing 
about life, the ability to continue earn- 
ing, saving and investing is a great 
gamble. 


“Income insurance is so valuable a 


mon ae 


social contribution that despite its lack 
of complexity there is nothing in the 
financial field that more demands de- 
scription and explanation. 

“Monthly income insurance merits de- 
scription for one all-important reason; 
it is probably the safest and surest 
method of getting a fixed income which 
has yet been devised. Suppose a man 
of thirty-five takes out a policy for $12,- 
000, payable to his wife in a lump sum 
at his death. For a somewhat less 
yearly payment on his part (premium) 
he can arrange with an insurance com- 
pany to pay his wife after his death 
450 a month for twenty years, or for a 
little larger premium, all the rest of her 
life. If she dies before receiving such 
installments as are due, and no other 
beneficiary is named, there is turned 
over to her executors the commuted 
value of remaining installments. 

“Now why is this form of income safe 
and sure? To begin with, even if the 
heneficiary requests a lump sum _ pay- 
ment the company cannot by law grant 
her request. No change in the terms 
o: the policy can be made after the 
death of the insured. The policy can- 
not be sold. It cannot be attached by 
creditors, except perhaps for necessi- 
ties. What is of greater importance, it 
cunnot be borrowed upon and cannot 
pe taxed, 

“Men rarely insure their lives to as- 
sure their wives and children the enjoy- 
ment of ‘uxuries. Yet suddenly ac- 
quired means tempts anyone to buy 
luxuries in a prodigal manner. There 
are many instances of women receiving 
$4,000 from an insurance company and 
buying a $2,000 automobile forthwith. 
But suppose the woman is too strong to 
give away to the natural temptations to 
‘ndulge herself. She may have denied 
herself luxuries all her life and, despite 
a certain fatalism and desperation be- 
cause of her husband’s death, may still 
be strong enough to forego. these 
pleasures. There are almost always 
lebts to be paid off, debts which could 
wait if there were no lump sum to pay 
them out of. 

“Where property is left by will the 
instrument can often be broken. But no 
one can upset a monthly income insur- 
ance policy. It is the surest form of post 
mortem control of property. Many men 
will not take out life insurance at all 
because they are afraid the proceeds 
will be badly invested. With income 
insurance there can be no loss through 
bad investment, at least, if one insures 
(through a strong reputable company. It 
goes without saying that money left 
with a big, strong insurance company 
is safer than in any possible form of 
private personal investment, because 
not only does the company have the 
advantages of strict government inspec- 
tion and regulation as to what it shall 
invest in, as well as officers highly paid 
for their knowledge of the subject of 
investment, 
widely distributed in different bonds, 
loans and mortgages that even the total 
loss of one investment will not affect 
the aggregate. 

“The only material value attaching to 
the lives of most men is a moderate 
earning or income power. This ability 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE Co. 
By the State of Texas, June 28, 1915 

_ “It is noteworthy that this Company was organized without any promotion expenses.”’ 

“I beg to report further that I find the Company in excellent financial condition.” 


re > ; i ; : : . 
‘*The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.’’ 


Home Office, DALLAS, TEXAS 
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THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 








WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
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but its resources are so. 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


LARGEST STRONGEST 
Insurance 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


Company 


ASSES orecccccescroveceecs oveend e00ccocsoeeve S00 90:00b065004s000sisegesdacsesendesess + $14,464,552.23 
RMON - ccincasdevedesseantsdénaiuddbakedabtes Ssbeedveceiacee 12,436,717.56 
Capital and Surplus.......ccecces seenes 2,027, 
Insurance in Force ....... nth MORAN RENE ONS sk bare ceaeheesdnwepeossasenten 118,349,212.00 
Payments to Policyholders since Organization 18,119,172. 
Is Paying its Policyholders Over.......ccccsceccccseccccccecs evecsevees $1,300,000.00 annually 
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is probably more surely perpetuated 
«fter death for one’s family by income 
insurance than in any other way.” 

ae * * 


J. S. Hale, assistant 
The actuary of the North- 
Non-Forfeiture western National Life, 
Clause says agents should not 
forget the sure and 
working of the non-forfeiture 
clause. In discussing that clause in a 
recent issue of the “Northwestern Na- 
tional Agent,” he said: 

“The other day a death claim came 
in on a policy which the records showed 
lapsed two years ago. But the non- 
forfeiture clause was working for the 
widow with the result that the full 
face-value of the policy was paid to 
her. Let us look into the facts in this 
case a little more closely. About the 
time the fifth premium was due, the 
insured sent in a check to pay it, but 
a few days later the check came back 
marked ‘insufficient funds.’ The credit 
was removed, and a letter sent telling 
him of the check’s return and asking 
for a remittance to make it good. He 
paid no attention to that letter nor to 
numerous others that followed in the 
next four months urging him to re- 
instate, notifying him of his dividend 
and finally sending him the dividend 
in cash and telling him about the ex- 
tended insurance. No word of reply, 
not even an acknowledgment of the 
dividend check, was ever received by 
the Company. He had evidently for- 
gotten our existence, yet all the while 
that little non-forfeiture clause was 
protecting him in spite of himself and 
of his carelessness. It takes a jolt of 
this kind once in a while to give a live 
meaning and importance to a _ rusty 
phrase. Those many form letters are 
not signed now with the same careless 
flourish of the pen. They mean some- 
thing to us by virtue of a concrete ex- 
ample, and we hope the experience of 
this policyholder may be of value to 
you who can make practical use of it 
in your daily work.” 


silent 








Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 

n 


known to the surance World. 
e Accident and Health gives full 
protection for at least a third less 


| than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 


of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 














Founded 1865 


The PROVIDENT 


Life and Trust Company 


OF PHILADELPHIA, PA. 
What do most men fear? 
An insufficient income for 
their wives and children 
if they die, and for their 
own old age if they live. 
WE WILL INSURE THE 
INCOME IN EITHER EVENT. 


Write for Information 

















B. H. WRIGHT, President 





State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 
Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 


SEVENTY-THREE YEARS of faithfulness to every promise made. 
Success for our ambitious representatives is a certainty. 


i Additions } are made to our agency force when the right men are found 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Agencies 
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Judge J. W. Mack on 


Dependency Questions 


DISCUSSES SEPARATION ALLOW- 
ANCES AND OTHER QUESTIONS 


What Will Happen to Soldier or Sailor 
Who Comes From War 
an Uninsurable 


In view of the active part that Judge 
Julian W. Mack, of Chicago, will take 
in drafting legislation covering soldiers’ 
and sailors’ dependents, and the soldiers 
end sailors themselves, if dependent, 
his views on the subject are particular- 
Ly pertinent at this time. These views 
appeared in the Boston “Transcript” 
of last Saturday, and were in part: 

The only legislation that this coun- 
try has had on the separation allow- 
ance was a bill enacted a year ago in 
connection with the troops on the Mex- 
ican border. After a very considerable 
conflict in Congress the law was en- 
ected under which the Secretary of 
War was authorized to expend not ex- 
ceeding fifty dollars a month for those 
‘amilies of enlisted or National Guards- 
men, newly drafted, who should be in 
need, and the act provided only that 
maximum. I! don’t know at the present 
moment what was done under that law 
because the law did not come into ef- 
fect until the end of August, and sup- 
plementary legislation appropriating a 
‘arger amount was made in December. 
But the legislation was emergency 
.egislation. Therefore, new legislation 
will have to be enacted. 

Canadian Action Cited 

Now, that is the only precedent that 
we have in American legislation. In- 
gsmuch as the increase in pay was in 
all probabilities given in order that out 
of that increase a man would be able 
to make some provision for his family, 
it has seemed to us in conference that 
if a man has a wife and children he 
ought to be compelled out of his pay 
to make _ provision. In all foreign 
countries, including Canada, the en- 
listed men must make an allotment or 
an assignment, as it is differently 
called, of a portion of their pay for 
the protection of their families. Can- 
ada is the only country that gives a 
pay at all approaching ours. In Canada 
the lowest pay is also thirty-three dol- 
lars, just exactly what ours is, and to 
a great extent approximates the pay 
here. 

Now, it has seemed to us that there 
is no reason why a man should not be 
required to give one-half of his pay, 
no matter what it is, for the support 
of his family, if he has one; that the 
Government should supplement that, 
hecause the fifteen dollars is utterly in- 
wdequate for the family’s support. 
How much should the Government sup- 
plement and what should be the basis 
of that supplement? Well, some say, 
we must take the standard of living, 
and the Government must pay enough 
in addition to see that the family i¢ 
maintained on what may be considered 
ihe standard of living. The trouble 
with that is that the standard of living 
in a rural hamlet in Georgia would be 
very, very different from the standard 
of living in the city of New York, and 
the query is whether any legislation 
could be feasible that attempted to 
make a distinction of this kind. That 
problem is dealt with in Canada in this 
way: that the Canadian Government 
makes a flat allowance, but that the 
so-called Canadian Patriotic Fund, 
which is more or less analogous to our 
Red Cross Fund, supplements that al- 
lowance. The Canadian allowance is 
independent of the question, however, 
of the number in the family. The Pa- 
triotic Fund, in supplementing that, 
fakes into account the number in the 
family. 

Philanthropy 
The Government of the United States 
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itself ought to combine the work of the 
Canadian Government and the Patriotic 
Fund, because no matter what the Fed- 
eral Government does there is going to 
be an abundance of work in connection 
with these families to be done by the 
Red Cross and by private philanthropy, 
and by the State and the city. If the 
United States Government gives a grant 
that will give the family iff proportion 
to the number, if the Federal Govern- 
ment will give that amount which, add- 
ed to the soldier’s compulsory assign- 
ment, will give a decent living in the 
average American community, there is 
scope for supplementing that in those 
larger cities, those States where the 
cost of living is very much higher than 
in the average American community; 
and that would be an appropriate field, 
first, for State action; second, municipal 
action; and, third, or Red Cross or pri- 
vate philanthropic action. 

It has been thought that the amount 
to be given would range from about 
twenty-five to fifty dollars per family 
by the United States Government, and 
that, supplementing the fifteen dollars 
or more which the soldier would allot, 
would bring the family from forty dol- 
lars up to sixty-five dollars, or, if it 
be a non-commissioned officer, it might 
rise to more; that, in fixing the amount, 
the question of the number of children 
should be taken into consideration. A 
serious question as to which, however, 
I think everybody who has been in con- 
ference on this subject has agreed, al- 
though Congress may not agree, is this: 
Should the separation allowance be au- 
tomatic in that it goes to wife or wife 
and children, regardless of their actual 
nependency or not, merely on applica- 
tion of the soldier and on his com- 
pulsory allotment, or shall this com- 
pensation given by the Federal Govern- 
inent be given only in case of actual 
need? 

Reasons have those who have been in 
conference to believe that it should go 
to wife and children regardless of 
actual need, but, of course, with the 
right to remit it or the right to apply 
for it on the part of the family of the 
soldier. 

Should Be Modeled After Compensa- 
tion Act 

The next problem, after the separa- 
tion allowance, is the problem of com- 
pensation for the injuries and the death 
cuffered, and there, of course, the model 


13 in a sense the Workmen's Compensa- 
tion Act. These men are in service 
practically twenty-four hours a day. 
the situation in that respect is different 
trom the ordinary workman's. If an en- 
listed man in the field is injured or dis- 
eased with few exceptions, it will be 
the result of his service and perhaps it 
may be taken to be the result of his 
service unless it is clearly proven not 
to be the result of his service. 1 give 
that as one of the basic principles dif- 
fering from the workmen’s compensa- 
tion principle. 

Workmen's compensation is based 
upon the wage. Query: How should 
this be based’ Of course, the wage, the 
vctual money paid, is not the real wage. 
The real wage in any real sense of 
the word would include not only the 
money paid but the separation allow- 
once given the family, and the value of 
the subsistence and the lodgings that a 
man gets. Query: Whether all of 
these combined should be taken as the 
wage and the compensation fixed on 
that basis, and should the ordinary 
principles governing workmen's com- 
pensation be followed in that respect, 
that is, of giving for total disability 
ene-half to two-thirds of that amount. 
Now, in the case of the civil employes 
of the United States Government who 
are injured in the course of the employ- 
ment, the law gives two-thirds for total 
disability and up to two-thirds for wife 
end children in the case of death, with 
smaller percentages, dependent upon 
the number of children or the lack of 
children, or for wife alone; and it bases 
this percentage on a minimum compen- 
sation of $50 a month, that is, a mini- 
mum wage of fifty dollars a month, ir- 
respective of the actual wage, and a 
maximum of a hundred dollars a month; 
so that the civil employe’s family can 
vet, the wife and the man himself, for 
total incapacity—up to $66 a month. 

Entitled to Re-Education 

As a direct part of the compensation, 
it is considered that the soldier is en- 
titled to re-education. Even more than 
that, he is not only entitled to re-edu- 
cation, but in the interest of the coun- 
try, pressure must be brought to bear 
on him that he take re-education, and 
that pressure should be the threat or 
danger of a loss of the compengation, 
if an impartial authority considers that 
the man, though incapable of perform- 
ing his former vocation, can be edu- 








The Nation Needs Its Business 


Not less patriotic than those who serve thie 
nected with the war, are those who keep the 
Their work contributes to the country’s moral poise, and, as well, keeps sound the 
financial foundation on which our great part in the war must rest. 
one of the great conservators of national resources, 
myriad homes of the people and the businesses which furnish their maintenance. Life 
insurance has therefore a great opportunity and a great duty in this time of crisis. 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts ; 
Incorporated 1851 


Nation in organizations directly con- 
wheels of business steadily turning. 


Life insurance is 


through its protection of the 








cated to some other. For instance, 
to-day under our pension law a man 
who loses both legs is considered total- 
ly inecapacitated—or both feet, I have 
forgotten which it is—and gets as high 
as a hundred dollars a month total in- 
capacity. Now that man may be per- 
fectly capable of working at his own 
trade without legs or feet, or with ar- 
tificial ones; or, if his occupation be one 
in which the legs and feet are neces- 
sary, that man may be perfectly capa- 
ble of being educated in another occu- 
nation in which the hands will enable 
him to earn at least as much as he 
earned before, and in that case the 
Government compensation should, of 
course, cease; but it is the duty of the 
Government to see to it that he be 
given the opportunities for this re-edu- 
cation, to keep up the compensation 





McAdoo Committee to Meet 


The much discussed McAdoo 
Committee, appointed the first 
week in July following a con- 
ference in Washington, at which 
representatives of about 100 
companies exchanged views 
about soldiers’ and sailors’ in- 
demnities with Secretary of the 
Treasury McAdoo, will hold a 
meeting in the Secretary’s office 
in Washington on Monday of 
next week. Invitations toe the 
meeting came to the committee 
early this week. Nothing was 
said as to details scheduled for 
discussion. 

On the same day another 
meeting to discuss the depend- 
ency question will be held in 
Washington by the Gompers 
Sub-Committee, of which Judge 
Julian W. Mack, of Chicago, is 
the principal member. 











which he is receiving and the separa- 


tion allowance which his family may 
be receiving, or whatever may be the 
fair sum, during the period required 
for this re-education, and, either 


through Governmental action or with 
the aid of private philanthropy or edu- 
cational institutions to furnish him the 
full opportunity for that new vocational 
education. 
Non-Insurable Risks 

Now, then, a further thought: The 
soldier and sailor that goes into the war 
may come out without any definite, 
ascertainable injury or disease, and yet 
be a non-insurable risk from the stand. 
point of life insurance companies. 

Unless the wise and the proper steps 
be taken in advance at this time, we 
are dead sure in twenty years from 
now to have a deluge of service legis- 
lation bills, probably in even greater 
measure than they came twenty years 
ago—thirty years ago. For this rea- 
son, and as a strict measure of jus- 
tice, it has been suggested that there 
is a further duty of the Government 
to these men—namely, it enables them, 


without the cost, the excessive cost 
aue to the extra hazardous employ- 
ment into which they are going, to 


protect themselves against the dangers 
of inability to earn a livelihood, of old 
age, even though this inability have no 
direct connection with the war and 
their service in the war. It is often 
difficult to prove one way or the other, 
and men will go out of the Army feel- 
ing they are in good condition and 
patriotically not claiming anything 
from the Government, inasmuch as 
they do feel they are in good condition, 
and then afterwards they may be im 


paired and old age may prevent 
them from earning their livelihood, 


end this may be due to. their 
war service. But, even if it is not 
due to their war service, while you and 
I, not being eligible for service be- 
cause of our age, may be able to-day 
to go out and protect ourselves against 
the dangers of old age and disease and 
disability and death, these boys, going 
into the war, cannot do that to-day, 
except at what is undoubtedly a very 
fair price from the standpoint of the 
hazard, but which from the other point. 
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of view, the point of view of the man 
who is to pay it; is a very exorbitant 
price of insurance. Therefore, it has 
been suggested that the United States 
Government should bear the risk of 
impaired health which makes a man 
non-insurable after the war and shoula 
pear that extra war hazard which 
makes insurance at this time for those 
who go out excessively expensive. 
Government’s Responsibility After the 
War 

How should this be done? It might 
be done by arrangement with private 
insurance companies. The Federal 
Government as such might bear its 
own insurance risk, that the Federal 
Government in connection with these 
compensation bureaus should also en- 
able men, up to some _ reasonable 
amount, to carry instalment insurance, 
something in the nature of endowment 
instalment insurance or life instalment 
insurance, with maturity at total dis- 
ability or at old age, which would be 
practically endowment. Not only 
should the Government bear that war 
risk during the war, but the Govern- 
ment should make provision by which 
these men can keep that up through 
the Government, afterward, and that 
the Government should do that service 
at cost. That would be in addition to 
the direct compensation to which the 
man or dependents is entitled because 
of injuries, disease, or death due to his 
service. 


BABLER ON WAR RISKS 


“Cannot Conceive of Common Sense 
Man Objecting to War Premium,” 
He Says 
General Manager of Agencies J. L. 
Babler, of the International Life, said 

this week about war risks: 

“Depend upon it; the man who won't 
pay an extra premium to get insurance 
when he expects to go to war,wouldn’t 
pay the regular premium for stay at 
home insurance. 

“We cannot conceive of a common 


,8ense man objecting to paying a war 


premium. His mind tells him that no 
insurance company can possibly afford 
to insure men bound for the battle 
front—insure them for the same price 
it does men thousands of miles from 
the war front. 

“Speak of the war premium, when it 
comes up, as something you have no 
idea any sensible man can possibly ob- 
ject to. 

“And don’t forget that already sev- 
eral State Guards have been shot down 
while guarding bridges and viaducts in 
the United States. And again, when 
it comes down to International Life 
rates and rulings on war risks, show 
your prospects that our whole aim is 
to do strict justice in every case. In- 
ternational Life policyholders may rest 
assured that the management of the 
Company is not ‘going it blind’ but 
proceeding along lines that will main- 
tain the high grade of protection for 
which our policies are noted. 

“We want all the good business we 
ean get, but in justice to policyholders 
we conceive it to be our duty to see 
that rates are made equitable and ac- 
cording to individual hazards. ‘There 
is no other sound business way of fur 
nishing life insurance that will always 
insure.” 


PRU. PAYS FOR WAR SERVICE 

The Pracential Insuranca Company 
nas decided to pay its employes who 
enter the army or navy, and has so 
notified all those in its employ. That 
is, the company proposes to pay the 
difference between what tine Goverr- 
ment pays and the amount which the 
employe received from ths company 
when he or she entered the service of 
the United States. This however, does 
not apply to the ordinary agents. 








Secretary of the Treasury McAdoo 
las appointed A. G. Porch, of Spring- 
field, Ill., president of the American In- 
stitute of Actuaries, on his committee. 


Kingsley on Problem 
Facing Government 


LIFE COMPANY CAN’T AT ANY 
KNOWN RATE INSURE SOLDIERS 


Again Points Out Definition of Life 
Insurance—Guarantee of United 
States Government 
Darwin P. Kingsley, president of the 
New York Life, has written a letter 
to the New York “Sun,” in which he 
said that the overwhelming decision of 
the life companies on July 2 in Wash- 
ington that they could not undertake 
to insure our soldiers and sailors under 
existing conditions without Government 
guarantees against loss was sound and 

inevitable. 
Not An Insurance Problem 

The problem facing the Government, 
he continued, is not a problem in in- 
surance but a war problem. Insurance 
is not based on unlimited power of 
taxation. It is based on a mortality 
table and on an assumed rate of inter- 
est, and these fundamental factors are 
in turn based on ascertained facts de- 
veloped under average conditions. The 
life insurance premium cannot be in- 
creased once the contract is made, The 
normal premium is sufficient to cover 
ihe usual vicissitudes of life, including 
war, but when the contract is made 
the applicant is not suffering from 
pneumonia or typhoid or about to go 
into battle; if he were the contract 
would not be made. Made under aver- 
age conditions the contract covers death 
from all these causes. 

A life company cannot at any 
known rate insure the units of an 
army about to go into battle. To do 
so would mean either a_ prohibitive 
rate or an ineffective policy. If all the 
units of our coming civilian army and 
navy had insured their lives during 
normal times they would be covered 
now, and at the same time the com- 
panies would be safe, because in that 
event most of the men would have 
been insured for some time, tne poll. 
cies would (on account of age) be 
emall and such a condition would pre- 
tuppose the insurance with them of 
substantially the entire population— 
which would spread the hazard very 
thin. But such an ideal condition, ar- 
rived at through normal processes or 
by order of Government, would not 
solve our problem. The policies would 
not individually be large enough to 
discharge the obligation. The taxing 
vower would have to be resorted to in 
any event. 

It is proposed now that the com- 
panies make a rate to cover possibly 
a million lives all suddenly exposed 
to the gravest of hazards. This can’t 
be done without a guarantee by the 
Government. It can’t be done because 
't isn’t life insurance. 

Government Provision for Dependents 

If the Government makes provision 
(as it should) for the dependents of 
the country’s defenders and for their 
own disability, it will do so under 
its general power of taxation—a 
power which the companies cannot 





exercise. But the Government would 
not even then be doing a life insur- 
ance business. To conclude that if 
the Government undertakes this duty 
it will have gone into the life insur- 
ance business is incorrect. To as- 
sume that by paying proper indemni- 
ties under its taxing power the Gov- 
ernment will have demonstrated its 
bility to do an insurance business is 
ubsurd, Taxing all citizens in order 
to do justice to those who assume the 
supreme risk is not oniy wise but im- 
perative. Nevertheless it is not life in- 
surance. 


A PENNSYLVANIA LAW 





Probation of Proceeds of Life Insurance 
and Annuity Contracts From 
Creditors’ Claims 
The Pennsylvania Legislature, on 
May 3, 1917, advanced another step in 
the protection of the proceeds of life 
insurance and annuity contracts from 
the claims of creditors. Two years ago 
the exemption law of that State was 
strengthened where the insurance was 
faken out for the benefit of the wife, 
or children, or other dependent rel- 
ative, but the Act of 1917, only re- 
cently operative, frees from the claims 
of the insured or annuitant’s creditors 
the income or return from his insur- 
ance or annuity to an extent not ex- 
seeding $100 per month—$1,200 a year. 
Many agents have found it to their ad- 
vantage to know what inroads the Fed- 
eral and State laws make on the pros- 
pect’s estate. It is well worth while 
also to consider how this Common. 
wealth has legislated on the subject of 
insured’s creditors vs, insurance, and a 
knowledge of the law on this point 
will not be amiss when canvassing. The 
lennsylvania solicitor should remember 
the law quoted below when selling the 

trust certificate form of insurance. 

“Section 1. Be it enacted, etc., That 
any policy or contract of insurance, or 
annuity, hereafter taken out, or issued 
by any insurance company, domestic or 
foreign, lawfully doing business in this 
Commonwealth, to any solvent citizen 
thereof, whereof the said insured or 
purchaser of said annuity shall be the 
beneficiary or annuitant, not exceeding 
in income or return therefrom one hun- 
@red dollars ($100) per month, shall be 
cxempt and free and clear from the 
claims of all his or her creditors, and 
from all legal and judicial processes of 
execution, attachment, or otherwise, 
whatsoever. 

“Section 2. This act shall not be 
construed to in anywise affect, modify, 
cr repeal any other exemption laws of 
this Commonwealth, now in force or 
hereafter to be passed.” 


WAR WILL HELP GROUP INSUR- 
ANCE 


Speaking of group insurance in con- 
nection with the war, James L. How- 
ard, secretary of the Travelers, is of 
the opinion that it will receive an im- 
petus that will be materially beneficial. 
He says that it will not only bring 
men and nations together, but it will 
strengthen the bond of friendship exist- 
ing between employers and employes. 
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NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 
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CLEVELAND LIFE MEETING 


Home Official and Field Men Gather at 
Cedar Point, Lake Erie— 
Subjects Discussed 


The Cleveland Life is holding its 
annual business convention this week 
at Cedar Point on Lake Erie July 18 
to 20, inclusive. Including home office 
officials, there are about 40 in attend- 
ance. Agents in the life and health 
and accident departments who quali- 
fied were present. The field men from 
Ohio, Michigan and West Virginia, the 
territory in which the Company oper- 
ates, met at the home office on Tues- 
lay afternoon, July 17. To many of the 
agents this was the first opportunity 
they have had to view the new home 
office quarters of the Company in the 
Guardian Building. Many old friend- 
ships were renewed when these agents 
from the above States mentioned met in 
their annual convention. 

Several business sessions were held 
—the main business meeting, however, 
occupied practically all of Thursday 
afternoon, on which occasion Wm. H. 
Hunt, president of the Company, re- 
viewed the history of the Cleveland 
Life and in an interesting address ad- 
vised as to the future developments of 
the Company. 

October 7, 1917, is an important an- 
niversary date to the Cleveland Life 
as it records its first ten years of 
activities. There has been under way 
for some time a special effort to fit- 
tingly celebrate this occasion by ma- 
terially increasing by that date the 
insurance in force. 

Howard S. Sutphen, vice-president 
and manager of agencies, was in 
charge of the business meetings. At 
the meeting on Thursday, referred to 
above, the following named gentlemen 
spoke on the topics assigned to them: 

H. M. Moore, Secretary, ‘“Salesman- 
ship’; S. J. Payne, “Getting the Bu*i- 
ness”; G. 4H. Plecker, “Consecutive 
Weekly Production”; O. S. Boda, “The 
Four Square Man”; W. P. B. Wachtel, 
“Health and Accident”; H. S. Martin, 
“Doing Your Bit’; J. P. Gilfether, “Re- 
instatements”; H. W. Merriman, “Con- 
serving the Debit’; H. W. Voice, “In- 
spection of Claims.” 

The Cleveland Life is experiencing 
in both departments the best year in 
its history. 





INSURANCE TAX $817,621 


According to the report of William 
H. Corbin, State tax commissioner of 
Connecticut, the franchise tax paid by 
stock insurance companies to_ that 
State in 1917 amounts to $817,621.33. 
This is an increase over the previous 
year of $200,636. According to the tax 
laws every insurance company having 
capital stock incorporated under the 
laws of Connecticut and doing business 
in that State, on or before the 15th day 
cf July each year, shall pay to the 
State treasurer a tax on its corporate 
franchise equal to one-half of one per 
cent. on the market value of each share 
of the capital stock. The Travelers 
was the heaviest contributor, having 
paid $237,000. The Aetna Life paid 
$179,750, these being the only two in- 
surance companies to pay over $100,- 
G00. 


BANKS INSURE EMPLOYES 


The Marine National Bank and the 
Bankers’ Trust Company of Buffalo, 
N. Y., have adopted the group insur- 
ance plan for their employes, claiming 
that it produces’ greater’ efficiency 
among their working forces. Policies 
vere issued by the Equitable Life As- 
surance Society. The largest sum paid 
to a beneficiary is $3,000. 





Perez F. Huff, general agent of the 
Travelers, has started a summer course 
of life insurance instruction. 





SRA ns 


July 20, 1917. 


THE EASTERN 


UNDERWRITER 





OTE LEO Lee CCT 





QUOT 


Baltimore Insurance Man 


Recruits 800 for the Navy 





Charles F. Kuhns, Balti- 
more manager for the 
Germania Life Insurance 
Company is the distin- 
guished individual stand- 
ing in the automobile, just 
above the sailor lad. He 
—the manager, not the 
lad—has been active in 
enlistment service, having 
been appointed by the 
Governor of Maryland a 
member of the “Flying 
Squadron” assigned to 
raise 800 men for the 
Navy. The complement 
was raised without trouble 
and much of the success 
of the “Flying Squadron” 
is due to the untiring ef- 
forts of Mr Kuhns. Mr. 
Kuhns, who is a bright, 
capable young insurance 
man, has made a success 
of life insurance Dy 
coupling intelligence with 
knowledge of his business 
and hard work. 

Formerly Mr. Kuhns 
was manager of the Ger- 
mania Life in Philadel- 
phia, and in 1915 was 
transferred to Baltimore, 
where he put the Com- 
pany’s agency among the 
leaders of the Company. 


PLEA FOR PATRIOTISM 


President of Northwestern Mutual 
Life Loudly Cheered By Agents’ 
Association 


President Markham, of the North- 
western Mutual Life, delivered a strong 
patriotic speech in welcoming members 
of the Agents’ Association in Milwaukee 
this week. He was loudly cheered. He 
said in part: 

“This country has no 
slackers, no place for alien spies, no 
place for anyone except he be in fact, 
as well as in name, an American citi- 
zen and well worthy of that name. 

“We cannot tell what further 
changes may take place during the 
coming year. We cannot tell what 
sacrifices we may be called upon to 
make, but we must be prepared to 
meet and make any sacrifice that is 
necessary in order to preserve our 
rights and maintain our prestige as a 
free and independent nation. 

“This country has called for soldiers 
to defend its rights in whatever place 
or in whatever nation our flag may 
be unfurled. Very many of our 
ugents and employes have been and 


many more will be summoned to the 
colors. To all those who have been 
called upon, or may be called upon, to 
Cffer their lives in defense of their 
country’s rights, may we not express 
With confidence that they will fulfill 
every duty as American soldiers, and 
at the end of this wicked war come 
hack to us in the full vigor of health 
end with the proud distinction of 
honorably discharged American  sol- 
tiers. ‘There can be no greater honor 
than that conferred upon any man, 
end they will be welcomed back tv 
the several positions they left vacant 
in order to meet their country’s call.” 


place’ for 
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James A. Campbell, agency director 


of the central branch in Chicago of the 
New York Life, celebrated twenty-five 


years of connection with the Company 
on Friday, July 13. His agents had 
conducted a test in his honor during 
May and June, writing $2,490,000. This 
would have been materially increased 
had it not been for the amount of time 
given to the sale of Liberty bonds dur- 
ing that period. The central branch 
had been given an allotment of $8,000, 
000 for the entire year, and this was 
paid for by July 13. Mr. Campbell 
celebrated the anniversary with a 
luncheon to his agency force at the 

















Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 
$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








Edgewater Beach Hotel, taking the en- 
tire party through Lincoln Park and 
the boulevards in motorbuses. He had 
as his principal guests Walter Buckner, 
second vice-president of the Company; 
J. J. Parker, of Cleveland, agency coun- 
selor, and W. H. Wood, inspector of 
agencies at Memphis. All four had 
been associated in the St. Paul office 
of the New York Life twenty-five years 
ago, when Mr. Campbell entered its 
service. He began with the Company 
in a clerical capacity July 13, 1892, and 
in 1895 was made assistant cashier, On 
January 1, 1896, he was made cashier 
at Cairo, Ill., but after six months was 
returned to St. Paul in the interest of 
his health. He remained there until 
1901, and in October of that year was 
made agency organizer, being made 
agency director at St. Paul January 1, 
1992. In December, 1903, he was trans 
ferred to Chicago in charge of the 
Fisher branch. On July 1, 1896, he was 
given charge of the central branch, 
where he has been ever since. In his 
fifteen years of agency director work 
the Company has allotted him $88,000,- 
000 of protection, while the amount 6e 
cured has been $106,000,000, 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








FEMALE RISK APPLICATIONS 


Questions Asked By 
Life 


Missouri State 
“If Not Insured, Why Not?” 
One Query 





The Missouri State Life has mailed 
to agents a new form of application 
blank. It is printed in unusually at- 
tractive form. In addition to custom 
ary questions asked of applicants there 
is a series of supplemental questions 
to be answered if application is on 
female risk. These supplemental ques- 
tions follow: 

1. Do you own property in your own 
right? 

2. What is your source of income? 

4. For whose benefit is this insurance 
desired—and what pecuniary loss would 
fall upon that person in the event of 
your death? 

4. Will the premium be paid out of 
your personal funds? If not, from what 
source? 

5. If married, give your husband's 
full name, date of birth, occupation, 
address. 

6.-Is his life insured? If so, in what 
companies and for how much? 

7. Who is the beneficiary named in 
your husband's policies? 

8. If not insured, why not? 

9. If married, give full maiden name. 

10. If previously married, give full 
maiden name and name of former hus- 
band. 

11. If a widow, when did your hus- 
band die and what was the cause of 
his death? 

12. In what companies was he in- 
sured? 


AGENCY CONVENTIONS 

The annual convention of the Crary 
Turner Agency for Northwestern Na- 
tional Life of Minneapolis was held at 
Devils Lake, North Dakota, July 2, 3 
and 4. President Baxter, Vice-Presi- 
dent and Medical Director Dr. Cook and 
-uperintendent of Agents Wilson at- 
tended. ‘These officials also attended 
the agency convention of the Wilhelm 
\gency in Omaha the latter part of 
June, 


EAGLES OPPOSE INSURANCE 

The Fraternal Order of Eagles, of 
New Jersey, held its first annual 
convention at Wildwood recently. The 
insurance plan recommended by the 
commission appointed at Savannah 
last year was rejected and the repre- 
entative of the Grand Aerie to be held 
in Buffalo, was directed to vote against 
the measure. 
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KE-INSURANCE OF PITTSBURGH 

ix & TF. 

The re-insurance of the Pittsburgh 
Life & Trust and the Washington Life 
by the Metropolitan Life, only awaiting 
final action by the courts for approval, 
is not only the largest re-insurance 
seal on record, but can probably be 
called the most important, inasmuch as 
ro one knows what would have hap- 
pened to the policyholders in the end. 
The receivership was doing its best, 
but scandal, coupled with tangled court 
proceedings, did not conduce to peace 
of mind. That the Metropolitan Life 
pad been investigating the affairs of 
the company for weeks with the aim of 
subsequent re-insurance was generally 
known. Furthermore, there was no 
secret of the fact that pretty nearly 
everybody in the insurance world was 
“pulling” for the deal to go through. 
it was regarded as the best and maybe 
the only way out of an unfortunate 
and complex situation. For the good 
name of insurance alone it was felf 
that these policyholders must be saved. 
‘Che Metropolitan, therefore, is entitled 
to the thanks of the insurance frater- 
nity. 

It was only natural that the Pitts- 
Surgh Life & Trust smash should re- 
cult in some corrective legislation in 
Pennsylvania, but what did peter 
through to the desk of the Governor 
was not enough to satisfy Commis- 
sioner O'Neil and responsible insurance 
men. Politicians in that State are un- 
blushing; political pull proved too 
strong to permit the passage of 
crastic laws which may prevent other 
scandals. 

WOULD BE AN ECONOMIC MISTAKE 

That the United States Senate could 
seriously consider taxing certain life in- 
surance companies 31 per cent. on at 
least part of their income does not seem 
possible when there is taken into con- 
sideration the public spirit of the life 
insurance companies and the position 
they occupy of protecting the future 
welfare of millions of people. Yet, that 
is exactly what is contemplated in the 
Senate bill. Even a war is not an ex- 
cuse for legislation which borders on 
the confiscatory. 

The 15 per cent. tax of annual net 
‘arnings remaining undisturbed is an 
injustice to all corporations and _ will 
compel surplus or dividend distributions 


Lauchlan Sinclair Here 


North British’s Foreign Fire Manager 
Has Friends in Nearly Every 
Country 


Lauchlan Sinclair, foreign fire man- 
ager of the North British & Mercantile, 
and ohe of the most distinguished and 
traveled of all the British company offi- 
cials, has arrived in New York after a 
trip through the Orient. There may be 
a few places, such as Thibet, Liberia or 
Kast Aurora, N. Y., that Mr. Sinciair 
has not visited in his time, but they 
many and he has personal 
friends, much attached to him, every- 
where. This is by no means his first 
visit to this country, and he has looked 
forwerd with considerable pleasure to 
renewing his acquaintances here. 

It was just forty-one years ago that 
Mr. Sinclair entered the insurance busi- 
ness. “I thought it would be a nice, 
pleasant easy occupation,” he confided 
to some friends while here this week, 
“but I soon found that while it was a 
most agreeable business it was also a 
wost exacting one, calling for a highly 
specialized collection of talents coupled 
with great industry, and young men 
possessed of those qualities will find 
to-day just as they did in years gone 
by that the opportunities are magnifi- 
cent, the game well worth while and 
that there is plenty of room at the 
tep. Good men are in demand; diffi- 
cult to get, and always will be in fire 
insurance.” 

The Scottish Commercial was Mr. 
Sinclair’s first company; he went with 
it when a boy. Seven years later he 
joined the Lancashire. Before going 
with the North British he was with 
the South British and the Scottish 
inion & National. Two of his trips 
to this country were in the interest 
of the Scottish U. & N. 

Mr. Sinclair was asked by The Easi- 
crn Underwriter if there were any re- 
insurance shortage in Great Britain be- 
cause of the war, and replying he said 
that there had been no difficulty in sub- 
stituting contracts of British companies 
fer the German treaties abrogated after 
hostilities began. So far as the North 
British is concerned it had not made 
any Yre-insurance contracts with Ger- 
man companies, so he had none to abro- 
gate. Just before the war the North 
tritish wac doing the largest business 
of any foreign company in Germany, 
and there owned its own buildings, 
olfices, ete It had been in that country 
for fifty years. 

“Compared to our entire business it 
was only a flea bite, however, and did 
not affect us in the least when we 
stopped writing in the enemy coun- 
‘ries,” said Mr. Sinclair. “We sold our 
German business to the Stuttzart com- 
pany, which took over our liability 
there, 

Asked whether marine insurance is 
profitable in Great Britain Mr. Sinclair 
said that at the beginning of the war it 
Was very profitable; then for a time it 
became less so; following which there 
was a turn in the scale and it became 
profitable again. It was all a question 
of underwriting; companies which were 
reckless paid the consequences. He 
knew of some underwriters at Lloyds 
who had made a great fortune out of 
the marine business; then quit to retire 
on their earnings. While there is less 
shipping, there has been a correspond- 
ing enhancement of values so that the 
premiums are keeping up. 

The latest. achievement of the North 
British has been the absorption of the 
Fine Art & General. 

In 1916 the fire premiums of the 
North British were £2,354,732; and 
losses, £1,229,381 


are not 


in a manner that will be a serious 
economic mistake. The subject is well 
lLandled in a letter to President Wil- 
son by President Evans, of the Conti- 
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PHOENIX MUTUAL MEN AT PLATTSBURG. 


The accompanying cut shows a group 
of Phoenix Mutual Life men at the 
Plattsburg Training Camp. The first 
man in the top row is J. Fay Newton, 
a graduate of Williams College. He 
Spent a successful year as a member 
of the Connecticut agency and then 
became a member of the agency de- 
partment of the home office. The 
next man in the back row is John 
M. Holcombe, Jr., son of President 
Holcombe, who is a graduate of Yale 
and the Harvard Law School and 
who was engaged in legal work for the 
Company James B. Slimmon, the third 
man in the top row is a graduate of 
Yale and was in the terminations de- 
partment of the home office. The first 
man in the bottom row is H. G. Bissell, 
a former member of the new business 
department; the next man is D. Gordon 
Hunter, a successful member of the 
Connecticut agency and the third man 
is Dwight Clark of the planning de- 
partment, who is a graduate of Am- 
herst. 

Messrs. Holcombe, Slimmon and Clark 
were members of Troop B, Connecticut 
Cavalry, which went to the Mexican 
border last year. 

George W. Cheney, of the new busi- 


Raymond R. Kelly, formerly in the 
field for the State Mutual Life of Chi- 
cago and teacher of salesmanship in 
the Englewood High School, has been 
appointed manager of the Chicago 
agency of the Security Life of America. 


uental group of fire insurance compan- 
ies, who says in part: 


As applied to fire insurance companies this 
legislation will create so unsound a_ business 
condition as to affect the stability of fire in- 
surance companies throughout the country. No 
fire insurance company can conduct its busi- 
ness with proper regard either for the interest 
of its stockholders or its policyholders, except 
upon the principle of accumulating net income 
during the periods when it is able to se- 
cure a profit in order that the funds so ac- 
cumulated may (be distributable to policyhold- 
ers during periods when it is called upon to 
respond to losses in excess of its income. Any 
fire insurance company conducting its business 
upon a basis of distributing its entire net 
earnings to stockholders is doomed to failure 
and its policyholders are certain to find that 
the policies do not provide the safe indemnity 
which property owners are entitled to. A bill 
which recognizes the propriety of allowing 
banks to accumulate 20 per cent, of their net 
income should, in the interest of the people 
of this country, if not in the interest of the 
corporations themselves, allow equal or greater 
consideration to insurance companies. 


ness department, also went to the 
border in the same troop and is now 
first lieutenant of Troop L, Connecticut 
Cavalry, which will go into Federal 
service July 25. Chauncey Deming, of 
the home office, is in service with the 
Naval Reserves, and Charles E. Me- 
Carthy will be called out with “ne 
cavalry on July 25. 

From the Company’s agencies the 
following are in service: 

W. 4H. Sullivan, Quartermaster’s 
Corps; B. C. Thurman, Officers, Train- 
ing Camp, Fort Benjamin Harrison; 
H. A. Hauenstein, Officers’ Training 
Camp, Fort Snelling; John D. Warlick, 
Officers’ Training Camp, Fort Ogle- 
thorpe; W. Carter Haley, Officers’ 
Training Camp, Fort Benjamin Harri- 
son; E. A. Ziegler, Officers’ Training 
Camp; H. C. Ritter, Hospital Corps, 
Fort Slocum; J. Joseph Connor, 2nd 
Lieut., Officers’ Reserve Corps, Madison 
Barracks. 

And the following are ready to be 
called into Federal service: 

Ernest Johnson, Lieut. Coast Re- 
serves; Harvey White, Capt. Engin- 
eering Corps; George Farwell, Capt. 
Massachusetts Infantry. 


Frank L. Owen, special agent of the 
Yorkshire, who has been making his 
headquarters in Albany, has moved his 
residence to Brookline, Mass. He will 
continue to supervise New York State, 
Massachusetts and Rhode Island as here- 
tofore. His office will be in Boston, 


Frank L. Armstrong, special agent of 
the National of Hartford in New Jer- 
sey, recently drove up to a risk in Bay- 
ville, N. J., to inspect it. He arrived 
just in time to see the property burn. 


A local agent sent in a daily report 
covering for a considerable amount on 
what appeared to be stock of wood 
while contained in frame barn. The 
examiner wrote him for information re- 
garding it, asking whether it were cord 
wood or lumber and the agent replied 
as follows: 

Wool—that grows on a sheep's 
back. You know—Mary had a little 
lamb 

Its wool was white as snow. 

She took it to Pittsburgh—— 

Now look at the d—— thing. 








tn nee 





July 20, 1917. 


THE EASTERN 


UNDERWRITER 


11 








rf 





NO RECOVERY 


New Jersey Court Rules That Assured 
Must Know Terms of 
His Policy 


Willhelm Urbaniak sued the Fire- 
men’s Insurance Company of Newark, 
as well as the Commercial Union, in 
the Superior Court of Suffolk County, 
New Jersey. The policies provided 
that Urbaniak, after the loss, was re- 
quired to render forthwith to the com- 
pany a statement in writing, signed 
and sworn to, setting forth the value 
of the property insured, his interest 
therein and other insurance thereon, in 
detail, the purpose for which and the 
persons by whom the building insured 
was used, “and the time at which and 
the manner in which the fire originated 
so far as known to the insured.” 

While conceding that such _state- 
ments were not furnished, Urbaniak 
contended that this condition was 
waived by the conduct and assurances 
of the company’s azent through whom 
the policies were obtained and by the 
agreement of reference and appearance 
of the companies before the referees 
upon whose awards the actions are 
hrought. 

The jury undoubtedly could have 
found that Urbaniak, who appears to 
bave acted for his wife as well as for 
himself, was illiterate and unable to 
1ead the policies and relied upon the 
representations of the agent: “Leave it 
to me and I will take care of it,” and 
“that he had sent the papers—and that 
he would get the insurance.” 


But as the evidence when viewed in 
the light most favorable to Urbaniak, 
‘ails to show that in making the repre- 
sentations, the agent acted within the 
scope of his authority, there was no 
waiver on this ground. The insured 
must be presumed to have known of 
the terms of the policies. Whether the 
circumstances would have been suffi- 
cient to have warranted the jury in 
finding that the delay was excusable, if 
proof of loss had been rendered when 
the plaintiffs upon being dissatisfied 
with the conduct of the agent consulted 
counsel, is immaterial as even then no 
attempt at compliance appears. And 
the agreement for reference having ex- 
pressly provided, that neither the sub- 
mission nor the award of the referee 
shall in any way affect any other ques- 
tion than the amount of loss or dam- 
age, “nor waive nor impair any right 
of any party hereto” the companies 
are not stopped by the agreement or 
the award from contesting liability. 
The ruling of the lower court that 
Urbaniak could not recover was right 
and that ruling is sustained.— (Decided 
June 25, 1917. Reported in 116 North- 
eastern Reporter 413.) 


MONTANA HAIL INSURANCE 


The Montana hail insurance board 
has adopted a resolution recommending 
to the State board of equalization that 
it make a levy of sixty cents an acre 
on acreage insured under the law on 
srain crops, pea, bean, potato, seed 
alfalfa, seed clover and seed millet 
crops and 25 cents on hay crops. It 
is estimated that this will yield about 
$120,000, of which not more than $12,- 
“00 can be expended on administration, 
leaving a balance of $108,000 with 
which to pay for hail losses. A loss of 
$0,000 was sustained by the combined 
companies operating in the State about 
two years ago. 


The Stuyvesant of New York has re- 
‘nsured about 30 per cent. of its net 
premiums, as of June 30, in the Globe 
& Rutgers. 











FIRE INSURANCE DEPARTMENT 
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AGENCY LOSSES 
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Assured Wins Case in New Jersey 
Supreme Court—Brief Sum- 
mary of the Case 





The Supreme Court at Trenton has 
handed down its opinion in the 
of the General Insurance Agency of 
Philadelphia, plaintiff, against Stewart 
J. Rogers. defendant of Park 
Avenue in favor of Mr. Rogers. 


This cas: was tried twice in the dis- 
trict court in Asbury Park before Judze 
Taylor anc a jury and both times the 
jury decided in favor of Mr Rogers, 
from whic' verdict the insurance com- 
pany appealed both times to the Su- 
preme Court. Through a technicality 
upon the first appeal the Supreme 
“ourt sent the case back for new trial. 
't was retried and a verdict rendered 
for the defendant Rogers. 

The facts of the case disclosed that 
Mr. Rogers took out three policies of 
insurance in companies represented by 
plaintiffs. After being in force four or 
five months the companies went into 
liquidation and Rogers was obliged to 
effect new insurance. The _ plaintiffs, 
ecralming they were only agents and 
that they had paid on each policy three 
years’ premiums for the benefit of 
Rogers, that the latter must pay them 
for the money advanced in his behalf 
and present his claims for rebate to the 
receivers. This Rogers declined to do 
and fought when suit was brought 
against him. The Supreme Court has 
avain decided in his favor. 


case 


Place 


HOW CONSERVATION WORKS 

State Fire Marshal Fleming of Ohio, 
las issued a thousand orders for cor- 
rrecting fire hazards disclosed by a 
corps of 230 fire insurance company in- 
spectors who have offered their serv- 
ices to the State during the war. Over 
eleven hundred grain. elevators, five 
hundred grist mills, and nearly every 
wholesale grocery warehouse in the 
State have been inspected by these 
volunteer experts. Among their dis- 
coveries was a car load of “strike 
everywhere” matches in an inflamm- 
able building where there were $350,- 
C00 worth of groceries stored. 


H. C. EDDY AT ROCKAWAY BEACH 

H. C. Eddy, Western manager of the 
Commercial Union, is at Rockaway 
Beach for the summer. 


OGDENSBURG AGENCY SOLD 

W. J. Russell, of Ogdensburg, N. Y., 
has sold the business of his three of- 
fices in Ordensburg Massena, and 
Potsdam. H. J. Hensby takes over the 
Ogdensburg business, H. E. Foote the 
Potsdam business and W. E. Garvey & 
Sons the Massera business. 

IN MARYLAND 

‘Four companies which have entered 
Maryland in the past year are the Uni- 
ted Firemen’s, British Dominions, Mer- 
chants and Marquette National. 





BROOKLYN AGENCY CHANGE 

The firm of Von Glahn & Ross with 
headquarters at 147 Montague Street, 
Brooklyn, has ‘been dissolved. The 
agency represented the Detroit F. & 
M. and the Phoenix of Paris for the 
Eastern district. George H. Ross has 
been appointed agent of the companies 
and will continue the agency at pres- 
ent headquarters. 

S. E. Willcuts, who has been an auto- 
mobile loss adjuster and has had field 
axperience, has been appointed special 
agent in Kansas for the German-Amer- 
ican Fire, assisting State Agent Drum, 
with headquarters at Topeka. 


FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° ° 
Assets . . 
Liabilities (Except Capital) 
Surplus to Policyholders 


Statement January 1, 1917 


$1,000,000.00 
2,748,832.19 
1,039,977.81 
1,708,854.38 








AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 




















Telephones: John 63-64-65 


Northern Asse. Co., Ltd. « 


145 MONTAGUE 


Tele phones: 


STREET, 


LEWIS & GENDAR, Inc. 


New York City Agents 
a | 
Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YO..n CITY 
Brooklyn and Suburban Agency 


Firemen’s Inc. Co. of New Jersey 
Globe & Rutgers Inc. of N. Y. 
Employers’ Lia. Assce, Corp. of 


BROOKLYN—NEW YORK 


Main 6370-6371-6372 








W. L. 


SAMUEL W. 





A) A! 
WEBSTER & CO., 
ONE LIBERTY STREET, NEW YORK CITY. 

Correspondent for ; 
Fire Insurance Companies desiring to secure for their local agents lines 
on out of town risks, controlled by brokers. 
SCOTT, Underwriting Manager. 


INC., 








NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 


TERRITORY 


UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 





CANTONMENT INSURANCE 


Captain S. Herbert Wolfe, of Army, 
Confers Here With Insurance 
Company Representatives 


Captain S, Herbert Wolfe, of the 
United States Army, has conferred 
with the insurance companies relative 
to insurance on the machinery and 
cther supplies for the sixteen canton- 
ments where the troops are mobilized 
or will be mobilized. The insurance 
covers from the time the supplies leave 
the train until inspected by the United 
States Government. Insurance is ap- 
plied for by contractors. Contractors 
ot the standing of Thompson, Starrett 
& Company, who are building the can- 
tonments for the Government, sublef 
parts of the work. 

Several questions have arisen which 
the insurance companies want the Gov- 
ernment to decide. In the meantime, 
agents in various parts of the country 
are writing business. The popular 
rate for the Virginia cantonment 
seems to be 3% per cent. for fire and 
1% per cent. for tornado. 


It is rather interesting to note that 
Captain Wolfe now seems to be the 
ieading Government expert on _ insur- 
ance, in view of the fact that he is one 
of the men who is helping to draft 
legislation for the indemnification of 
soldiers and sailors and other depend- 
ants. He is a famous actuary, who 
has a remarkably fine reputation among 
insurance companies. Other insurance 
men who are helping out the Govern- 
ment include ‘Hendon Chubb, of Chubb 
& Son, of the Advisory Board of the 
War Risk Bureau; Mr. DeLanoy, with 
Johnson & Higgins, when appointed; 
and Mr. Crowley, formerly of the Trav- 
clers. There is also a committee of 
ten prominent life insurance men who 


are in conference with Secretary Mce- 
Adoo about the indemnification prop- 
osition. 

a * . 


Placed By W. R. Mowe 

In addition to insurance carried in 
authorized companies on the plant of 
the Read Phosphate Company, Nash- 
ville, amounting to $111,500 on building 
and machinery and $42,500 on stock, 
insurance was also carried in outside 
companies to the amount of $42,475 on 
building and machinery and $25,000 on 
stock. The insurance with the non- 
admitted companies was placed through 
W. R. Mowe, a New York broker, and 
was divided partly as follows: On 
stock, Central Ins. Co., Ltd., $4,000; 
Gresham F. & A., $4,000; Richmond, 
$3,000. On building and machinery, 
Central, $3,000; Gresham, $2,000; In- 
dustrial, $3,775; Legal, $2,500; Michi- 
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LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
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gan Millers, $1,500; Merchants, $7,500; 
People’s National, $2,500; Pacific Fire, 
$5,000; Richmond Fire, $8,200. 

ot * » 


L. H. Smith’s Change 


Lloyd H. Smith, who has been office 
manager for Starkweather & Shepley in 
Chicago for a number of years, has 
‘aken a partnership interest in the Chi- 
cago agency of Joseph ©. Knight & Co. 
Mr. Smith will become actively con- 
nected with the agency as soon as he 
can close his relations with Stark- 
weather & Shepley. 

* a Ba 
Coal Insurance 


Because of the shortage in the coal 
Supply a number of owners of apart- 
ment houses in Chicago are filling their 
basements with coal, so as not to be 
caught if any shortage develops in the 
fall and winter. Some of them are 
seeking insurance on this coal, one 
epartment house owner having $5 000 
worth stored in his basement. He was 
viven insurance at the contents rate 





103-5 William Street 





SCHAEFER & SHEVLIN 
GENERAL AGENTS 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
FIRST NATIONAL FIRE INSURANCE CO. 
FIRE AND FULL COVERAGE AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








on apartment houses, which is 30 cents. 
The same coal stored in the dealers’ 
vards would probably pay a rate of 
tl. Apartment house owners are being 


urged to provide for the hazard of 
spontaneous combustion in this coal, 
the suggestion being that they place 


open pipes in the piles so as to pro- 
vide ventilation for the imterior. 
% * * 
Inter-Insurance Ruling 


Acting on an opinion of Attorney-Gen- 
eral Brundage the Illinois Insurance 
Department has ruled that incorporated 
attorneys-in-fact can not act for inter- 
insurance or Lloyds concerns.  Incor- 
porated attorneys-in-fact have become 


popular with inter-insurance concerns 
turing the recent years, and many 


abuses have resulted. 
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Companies Win an 
Eight-Year Litigation 


HANOVER VICTORY ENDS KLINE 
BROS. & CO. SUITS 








Tobacco Warehouse Fire in Florida 
Fought in New York Courts 
—Iron Safe Clause 





After dragging through courts for 
eight years the case of Kline Bros. Co. 
vs. Hanover Fire Insurance Company 
has been decided in favor of the latter 
py the Court of Appeals, this State. 
The significance of the decision is that 
it establishes the law that an_ in- 
ventory under the iron safe clause 
ic something that requires a statement 
of values. The judgment of the Court 
of Appeals means that cases of Kline 
Bros. & Co. against five other com- 
panies—Royal, Liverpool & London & 
Globe, London & Lancashire, Hartford 
and Insurance Company of America— 
have been won by the companies. It 
is also the first time that the issues 
involved have ever been adjudicated 
in New York courts. Ivins, Wolff & 
Hoguet represented the Hanover, Hart- 
ford, Insurance Company of America 
and L. & L. & G. in this litigation. 
Cardoza & Nathan represented the 
Royal; Hartwell Cabell, the London & 
Lancashire. 

How Controversy Began 


The controversy started when a 
tobacco warehouse in Quincy, Fla., 
burned in the spring of 1909. Some of 


the insurance was taken out three days 
before the fire. Some companies which 
were on the loss settled immediately; 
some paid 87 cents on the dollar, some 
50 cents, 40 cents, etc. The concurrent 
insurance was close upon $175,000. The 
policies of the six companies which 
finally entered the litigation aggre- 
gated $25,000. They were all repre- 
sented by the Southern Adjustment 
Bureau, Atlanta, and they made up 
their minds to fight the issue out in 
the courts. Since then the cases have 
gone through a number of Federal and 
State courts and in one instance there 
was a writ of certiorari asked in the 
United States Supreme Court. Finally 
the issue was concluded in the Court 
of Appeals when the Hanover was 
given a judgment. 

Iron Safe Clause in Three Policies 

In three of these insurance cases 
the iron safe clause was_ involved. 
This is a provision that an inventory 
shall be taken once a year and if one 
has not been taken within the calendar 
year preceding the issuance of the 
policy such inventory shall be taken 
within thirty days after the issuance 
of the policy. Then that inventory, to- 
gether with the books and papers of 
the concern, are to be kept in an iron 
safe at night. The inventory must be 
produced for inspection of companies 
upon demand. 

The iron gafe clause is generally 
used throughout the South and the 
Southwest, but has not heretofore come 
before the courts in this section of the 
country, and there are few decisions 
on the subject. 


Risk a Co-operative Tobacco Warehouse 

The Kline Bros. risk was a tobacco 
warehouse, a co-operative venture in 
the sense that it was a warehouse run 
by the Kline brothers, who had come 
to Quincy from Cleveland, O. Arriv- 
ing in Quincy they got up a syndicate 
among the tobacco growers under 
which the growers brought their crop 
to the warehouse where it was graded, 
packed and then sold, the profits being 
divided, a certain percentage going to 
the managers of the enterprise, Kline 


Brothers, and the balance to the 
growers. 
The warehouse, as tobacco was 


brought in by the growers, issued re- 


ceipts which merely stated the name 
of the broker and the amount of the 
tobacco, without giving any data as to 
value, grades or brands. After the 
tobacco was baled up, a list thereof 
was made, known as the bale book, 
which gave the name of the grower, 
number of bales, together with some 
indications as to grade and brand, with- 
out, however, giving any specific in- 
formation as to the weight of each bale. 


Contention of Companies 

It was contended on behalf of the 
insurance companies that the stubs of 
the receipts heretofore mentioned, and 
the bale books put in evidence, did not 
specify the provision of the iron safe 
clause, inasmuch as they did not con- 
stitute an inventory. The principal 
point made on the behalf of the com- 
panies was that an inventory is an 
itemized list of specific chattels, giving 
a description thereof, together with 
a statement as to the value of each 
item on the list. 

It was also pointed out in this case 
that the bale books did not begin to be 
made up until thirty-one days after the 
occurrence of the fire, and were, there- 
fore, inadequate as not being a timely 
fulfillment of the iron safe clause pro- 
vision, i. e., not made up within thirty 
days after the occurrence of the fire. 

The assured claimed that the iron 
safe clause in this particular policy 
required an inventory “showing grades 
and brands.” It went on to argue thar 
inasmuch as the grading processes took 
about six weeks, literal compliance 
with the policy terms was impossible. 
The position taken in brief was that 
an inventory made as sovun as grading 
processes were completed should be 
sufficient even though made more than 
thirty days after the issuance of the 
policy. The assured also claimed that 
the first receipt was an inventory in- 
asmuch as it was a complete list of 
all tobacco in the warehouse on that 
particular day. 

All of these contentions were over- 


ree: 


MA ee the 



















ty 


i 


NATIOMAL UNION 


a. Bee 2 


ya 


mee NATIONALUNION 


Fire insumance Co 


2 . P¢ ees ko Se hi 1d? 


ruled by the courts and judgment was 
given for the insurance companies in 
all three of these cases. 
The Policies Not Containing Iron Safe 
Clause 

The other three policies—Hartford, 
Insurance Company of North America 
and Liverpool & London & Globe—did 
not contain the iron safe clause. They 
were, however, taken out under very 
peculiar circumstances. The venture 
hereinbefore described, consisting of a 
sort of loose partnership between the 
Klines and the growers, ‘was intended 
to be incorporated, and, as a matter of 
fact, articles of association were filed 
under Florida law about the first of 
August, 1908. No definite incorpora- 
tion, however, took place until the 
middle of December, when the corpo- 
ration ‘was organized. It seems that 
after the organization meetings in De- 
cember dissensions broke out between 
the growers on the one hand and the 
Klines on the other, as a consequence of 
which the growers called a rump meet- 
ing among the stockholders of the com- 
pany on improper and inadequate notice 
at which time the Klines were ousted 
and the presidency of the concern was 
conferred upon one McIntosh, 


Removed Books to a Law Office 

McIntosh actually took possession of 
the warehouse at Quincy. Thereupon 
the Klines sued out a writ of man- 
damus to annul the election of Mc- 
Intosh, and to secure possession of the 
property of the corporation. Having 
obtained this writ one of the Klines 
went to Quincy and secured the key 
to the warehouse from one Schwartz, 
manager thereof. As he was about to 
leave the building he was met by Mc- 
Intosh who upon learning that Kline 
had secured the key of the building 
forced Kline to surrender it to him at 
the point of his pistol. McIntosh hav- 
ing thus again secured possession of 
the warehouse and its contents took all 
of the books of the corporation from 
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and drove off with them to an attor- 
ney's office. 

These events occurred within ten 
days before the fire and three or four 
days later McIntosh took out the three 
policies of insurance last mentioned, 
and did not even pay the premium 
thereon. The warehouse burned four 
days later at 2.30 o’clock in the morn- 
ing from an unknown cause. 

Defense 

The companies contended in defense 
of these policies that McIntosh, when 
he took them out, was not an author- 
ized officer of the company, his election 
having palpaby been illegal, so he was 
not a de jure officer and that also he 
could not be regarded as a de facto of- 
ficer of the corporation for the reason 
that his securing possession of the 
warehouse was the result of a wholly 
illegal act, viz., an armed assault upon 
Kline. 

Anomalous Position of Assured 

Kline Bros. Co., in suing the three 
companies, were compelled to assume 
the anomalous position that the act of 
McIntosh, their opponent, was as a 
matter of fact the authorized legal act 
of an officer of Kline Bros. Co. It was 
also claimed by them that the com- 
panies had ratified the unauthorized 
act of McIntosh by corresponding with 
the adjusters representing the assured. 


The cases were tried before Judge 
Hand, District Court of the United 
States (in New York). He held for 


the companies on the ground that Mce- 
Intosh’s act was unauthorized. An ap 
peal was taken to the Circuit Court of 
Appeals. That court handed down a 
majority opinion on behalf of Judges 
Ward and Noyes, and a minority opin- 
jon on behalf of Judge La Combe. The 
majority judges held that the un- 
authorized act of McIntosh could be 
ratified even after the occurrence of 
the fire. Judge La Combe dissented, 
holding that the occurrence of the fire 
wrought an absolute alteration in cir- 
cumstances, and it would be manifestly 
unjust to permit Kline Bros. Co. to 
ratify the unauthorized act of McIntosh 
when the occurrence of the fire made 
it perfectly certain that such ratifica- 
tion must innure to their benefit. 

There was a re-argument after which 
the decision of Judge Hand was af- 
firmed, all the judges taking the posi- 
tion that independently of the question 
as to whether or not ratification after 
the fire was permission from the legal 
point of view the record disclosed no 
evidence whatever of any euch ratifi- 
cation. 

Robert Louis Hoguet handled the 
case for Ivins, Wolff & Hoguet. 


NEW YORK CITY RATES 

Henry Evans has suggested that it 
would be wise for Manager Robb, of 
the New York Fire Insurance Exchange, 
to invite an investigation of New York 
City rates through a committee repre- 
senting the New York Board, Fire De- 
partment, Insurance Department, Real 
Wstate Board and Advisory Council of 
Real Estate Interests in order thar 
rates in this city be equalized. He 
thinks some rates too low; others too 
high. 





UNDERWRITERS TO DINE 

The Board of Underwriters of Suffolk 
County will give a dinner on Thursday 
evening next. Among those expected 
to be present and make addresses are 
Jesse S. Phillips, Superintendent of In- 
surance of New York; Henry E. Hess, 
manager of the Suburban Fire Insur- 


ance Exchange, and officials of New 
York and Hartford insurance com- 
panies, 


NEW MARINE COMPANY 
The North Atlantic Insurance Com- 
pany is being organized under the laws 
of New York to do general marine in- 
surance business. The company will 
have a capital of $250,000 and a paid 
insurance surplus of the same amount. 
‘The company expects to be ready to 

start in business by September. 
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Important Decision Covering Cancelation 


(Continued from page 1.) 


mium. The company need not ac- 
knowledge receipt of the notice of can- 
celation, make any notation on its 
books or do any other act so far as it 
is concerned. In fact, the company is 
powerless to do anything to affect the 
cancellation of the policy one way or 
the other. Under the statute the in- 
sured has in his control absolutely the 
matter of cancellation. 


Revives An Old Question 

The Gately-Haire case also revives 
the old question of how the company 
may cancel the policy in case it de- 
cides for any reason that it is carrying 
an undesirable risk. The standard 
clause in the policy is: “This policy 
shall be canceled at any time at the 
request of the insured; or by the com- 
pany by giving five days’ notice of 
such cancejlation.” 

Judge Laughlin in his concurring 
opinion says: 

In the paragraph quoted it will 
be observed that the first sentence 
provides for a complete scheme for 
cancellation, either by the insured 
or the insurer: “This policy shall 
be canceled at any time at the re- 
quest of the insured; or by the 
Company by giving five days’ no- 
tice of such cancellation.” 

If nothing further appeared in 
the paragraph no one, | take it, 
would seriously contend it was 
necessary in order to effect a can- 
cellation, that the policy should be 
returned. But what follows in the 
paragraph is another sentence and 
deals not with cancellation, but 
only with the rights of the parties 
after cancellation has been placed. 
Observe the words, “If this policy 
shall be canceled as hereinbefore 
provided * * * the premium 
having been actually paid, the un- 
earned portion shall be returned on 
surrender of this policy. * * *” 
If the return of the policy is a 
necessary prerequisite to cancella- 
tion, then the last sentence is not 
only contradictory of the first, but 


MILL MUTUAL SALVAGE 


Interesting Meeting Held in Chicago— 
Trying to Conserve Foodstuffs 
in West 


The salvage committee of the Mill 
Mutuals met in Chicago Wednesday to 
consider the problem of increasing 
salvage recoveries from the numerous 
losses involving ten carloads of salv- 
age grain, or less. The object sought 
is to conserve food values in the small- 
er lots of salvage, which are frequently 
allowed to spoil because of ignorance 
or poor handling in towns where facil- 
ities are not available for proper treat- 
ment. It is believed that many thous- 
and dollars of foodstuffs can be saved 
hy careful and systematic handling of 
small lots of salvage, which heretofore 
have been allowed to go to waste. The 
various salvage companies and adjust- 
ers are co-operating in the work, and 
will endeavor to educate elevator men 
and insurance agents in the smaller 
towns. 


PENNSYLVANIA REFORMS 

Governor Brumbaugh, of Pennsyl- 
vania, has signed one of the most im- 
portant reform insurance measures ad- 
vocated by Insurance Commissioner 
O'Neil. The bill forbids the issuance 
of insurance stock to persons selling 
stock in insurance companies, in pay- 
ment of services or otherwise. More- 
over, it provides that statements must 
be filed with the Insurance Commis- 
sioner, giving full data concerning 
organization and purpose before insur- 
ance company stock may be sold. Had 
such a law been in force at the time, 
it is claimed the Pension Life scandal 
would have been prevented, 


the last five words in the sentence 
are meaningless. But they are 
not. The notice to cancel having 
been given by the insured and re- 
ceived by the insurer, cancellation 
is complete and the unearned pre- 
mium must then be returned upon 
surrender of the policy. 


What Other States Have Held 

In New York, Massachusetts and 
other States it has been held under 
this standard form of policye that it 
was not sufficient for the company to 
give five days’ notice of cancellation, 
but that in addition to giving five days’ 
notice the company must return or 
tender the unearned premium go as to 
put the insured back in the position 
he was before taking out the insurance. 

Judge Laughlin holds that cancella- 
tion of the policy is complete when the 
insured makes the request to cancel 
upon the company, and by inference 
the same language that he uses while 
interpreting this cancellation clause 
which governs cancellations, both by 
the assured and the company, he holds 
that cancellation of the policy is com- 
plete when the company gives five 
days’ notice of its desire to cancel 
upon the assured. He holds that the 
second sentence in the paragraph of 
the standard form of policy dealing 
with cancellation and which follows 
the one just quoted is another sentence 
and deals “not with cancellation but 
only with the rights of the parties af- 
ter cancellation has taken place. Ob- 
serve the words ‘if this policy shall be 
cancelled as hereinbefore provided the 
premium having been actually paid the 
unearned portion shall be returned upon 
the surrender of this policy.’” 

If under the standard form of policy 
it is unnecessary for the insured to 
surrender his policy and secure the 
return of the unearned premium when 
cancelling upon his initiative it would 
follow, according to Judge Laughlin’s 
reasoning, that the return of thé un- 
earned premium by the company when 
it desires to cancel is not necessary. 


WISCONSIN FIRE COMPANIES 

At the close of the year 1916, the 
insurance in force in the three stock 
fire insurance companies of Wisconsin 

the Concordia, the Milwaukee Me- 
chanics and the Northwestern National 

was $63,344,918 over that of 1915 in 
the same companies. On the same 
date the net premiums were $573,595.20 
and the surplus $353,255.10 over 1915. 
Net losses increased $84,958.15. These 
figures represent the total field covered 
by these companies, not the Wisconsin 
business alone. The most marked in- 
crease was in marine insurance, On 
December 31, 1915, the amount of ma- 
rine insurante in these companies was 
$1,837,719, while on December 31, 1916, 
it was $7,671,238, an increase in a year 
of $5,833,519. 


DANISH COMPANY ENTERS U. S. 

The National Insurance Company of 
Copenhagen, Denmark, has been ad- 
mitted to do business in New York by 
Insurance Superintendent Philips. 
Walter D. Despard, of this city, will be 
the United States manager of the Na- 
tional, which has already deposited 
$775,000. It will write marine business, 
both direct and as re-insurance but its 
fire business will be re-insurance 
‘reaties exclusively. 


The Armstrong Agency, Inc., at 55 
John street, 'New York, has been ap- 
pointed agents for the Glens Falls In- 
surance Company for automobile, fire, 
theft, collision and property damage 
risks in this city. 

The agitation in underwriting circles 
against shingle roofs has been carried 
to Buffalo, which has a great shingle 
roof hazard, 
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McAdoo to Decide 
“War Risk” Meaning 


PRESIDENT WILSON’S PROCLAMA- 
TION NOT CLEAR 


General Belief it Refers Only to 
Marine Insurance—Mansfield 
Discusses Schreiner 


President Wilson’s proclamation pro- 
hibiting German companies to transact 
inmarine and war-risk insurance did not 
specify what was meant by the term 
“war risk,” and the New York Insur- 
unce Department wired the Secretary 
of State, asking for more specific in- 
formation. On Thursday morning the 
insurance Department received a letter 
‘rom the State Department, saying the 
matter had been referred to Secretary 
cf the Treasury McAdoo, who is the 
real head of the war risk bureaus. On 
William Street the impression prevails 


that the proclamation is_ directed 
against marine insurance, not against 
American branches of German com- 


panies writing industrial plants. 

Mansfield and the First Re-Insurance 

The Hartford “Courant” says that 
the Aetna, National and Hartford Fire 
have canceled their treaties with Ger- 
man companies. 

The “Courant” asked Commissioner 
Mansfield if he intended to disturb Carl 
Schreiner as head of the First Re-insur- 
ance Company of Hartford. 

He explained that, although Presi- 
dent Wilson has issued a proclamation 
prohibiting German companies from 
continuing in the marine insurance and 
war risk business, in his opinion the 
order would not affect Schreiner’s posi- 
tion with the First Re-insurance Com- 
pany, as this Company is a Connecticut 
corporation. 

“Are you going to submit 
tion to the attorney general, 
other State or Federal official 
formal decision?” he was asked. 

“No, I don’t think so,” the commis- 
sioner replied. 
Mr. Mansfield was asked what steps 

would take to enforce the Presi- 
dent’s proclamation in his State. He 
said that no formal notice would be 
required from his department. The 
newspaper announcement would be suf- 
ficient warning to the German com- 
panies, he thought, and he did not ex- 
pect any violations. He said the com- 
panies having offices in his State—the 
Munich, Prussian Life and South Ger- 
man—were reporting regularly to his 
office, as the law requires, and their 
reports did not show any infraction of 
the law. Every financial disbursement 
is shown in these reports; but the 
commissioner admitted that he could 
not know what facilities the German 
companies had for communicating valu- 
able information to the enemy. 


the ques- 
or to any 
for a 


he 


The First Re-insurance 


Mr. Schreiner organized the First 
Re-Insurance Company of Hartford 
November 13, 1912, under a charter 
franted by the Connecticut Legis- 
lature, and approved by the Gover- 
nor, May 11, 1911, and he at once 
became its president. The company 
Is authorized “to carry on a _ “re- 
insurance ‘business, and to make re- 
insurance on insurance risks of every 
kind or description undertaken by 
other insurance companies, associa- 
tions, corporations or persons.” 

It is the first company chartered 
by any State of the United States to 
do a re-insurance business exclusively. 
“he directors at the time of organiza- 
tion were: Richard M. Bissell, president 
of the Hartford Fire Insurance Com- 
pany; the late Sylvester C. Dunham, 


who was president of the Travelers In- 
surance Company; Wilhelm von Finck, 
of Merck, Finck & Co.,_ bankers; 
Charles E. Gross, of Gross, Hyde & 
Shipman, lawyers; Walter T. Rosen, of 
Messrs. Ladenburg, Thalmann & Co., 
bankers; Carl Schreiner, president, and 
Heber H. Stryker, vice-president. The 
officers were: Carl Schreiner, presi- 
dent; Heber H. Stryker, vice-president 
and secretary; and William Ehmann, 
assistant secretary. 
Bissell Resigned 

Bissell resigned from the di; 
and his plece was taken 
by M. H. Whaples. President Louis F. 
tutler of tre ‘Travelers took the place 
of Syives:er C, Dunham in the board 
upon the latter’s death. 

A number of insurance men, 
rames have not been made 
have asked United States Marshal Mc- 
Carthy for permission to remove the 
enemy alien ban from Carl Schreiner 
so that he can come to New York. He 
is now at Lake George. Mr. Schreiner 
will be permitted to live at the Waldorf- 
Astoria. 


Mr. 
rectorate 


whose 
public, 


The Proclamation 
President Wilson’s proclamation fol- 
lows 


Whereas, 
corporated under 


in 

Em 

busi- 
in 


certain insurance companies, 
the laws of the German 
pire, have been admitted to transact the 

ness of marine and war risk insurance 
various States of the United States, by means 
of separate United States branches established 


pursuant to the laws of such State, and are 
now engaged in such business under the super 
vision of the insurance departments thereof, 
with assets in the United States deposited 
with insurance departments or in the hands of 
resident trustees, citizens of the United 
States, for the protection of all policyholders 
in the United States; anc 


Whereas, the nature of marine and war risk 


insurance is such that those conducting it 
must of necessity be in touch with the move 
ments of ships and cargoes, and it has been 
considered by the Government of great im 
portance that this information should not be 
obtained by alien enemies; 

Now, therefore, I, Woodrow Wilson, Pres 
ident of the United States of America, hy 
virtue of the powers vested in me as_ such, 
hereby declare and proclaim that such branch 


establishments of German insurance 
now engaged in the transaction of business in 
the United States pursuant to the laws of the 
several States, are hereby prohibited from con 


comp: nies 


tinuing the transaction of the business of ma 
rine and war risk insurance; either as direct 
insurers or re-insurers; and all individuals 
firms and = insurance companies incorporated 
under the laws of any of the States or ter 
ritories of the United States, or any foreign 
country, and established pursuant to the laws 
of such States and now engaged in the United 
States in the business of marine and = war 
risk insurance, either as direct insurers or ré 
insurers, are hereby prohibited from re-in 
suring with companies incorporated under the 
aws of the German Empire, no matter where 
located; and all persons in the United States 
are prohibited from insuring against marine 
or war risks with insurance companies incor 
porated under the laws of the German Em 
pire, or with individuals, firms and insurance 
companies incorporated under the laws of any 
of the States or territories of the United 
States, or of any foreign country and now en 
gaged in the business of marine or war risk 
insurance in the United States, which re-in 
sure business originating in the United States 
with companies incorporated under the laws 
of the German Empire, no matter’ where 
located, 

The foregoing prohibition shall extend and 
operate as to a existing contracts for insur 
ance and re-insurance which are hereby sus 
pended for the period of the war, except that 
they shall fot operate to vitiate or prevent 
the insurance or re-insurance of, and the pay- 
ment or receipt of, premiums on insurance or 
re-insurance under existing contracts on ves 
sels or interest at risk on the date of this 
proclamation, and such insurance or re-insur 
ance, if or a voyage, shall continue in force 
until arrival at destination, and if for time, 
until thirty days from the date of this proc- 
lamation, but if on a voyage at that time, un- 
til the arrival at destination. 

Nothing herein shall be construed to oper 
ate to prevent the payment or receipt of any 
premium, or claim now due or which may be 
come due on or in respect to insurances 
or re-insurances not prohibited by _ this 
proclamation. 

That all funds of such German companies 
now in the possession of their managers or 
agents, or which shall hereafter come into 


shall he subject to such rules 


their possession, 


and regulations concerning the payment and 
disposition thereof as shall be prescribed by 
the insurance supervising officials of the State 
in which the principal office of such estab 
lishment in the United States is located, but 
in no event shall any funds belonging to, or 
held for the benefit of, such companies be 
transmitted outside of the United States, nor 
be used as the basis for the establishment, 
directly or indirectly, of any credit within 
or outside of the United States to or for the 
benefit or use of the enemy, or any of 
his allies without the permission of this 


Government, 





WM. B. CLARK, President 








“The Leading FIRE INSURANCE Company of America” 


Explosion and 
Sprinkler Leakage 


Insurance 





Big Drive Made by 
Syracuse Agents 


Insurance Men Show Great Interest 
in the Federation—Local Men 
Pleased 


Ss. L. 
tion, 


Federa- 
in 
a spec 


Otis, of the Insuran‘e 
up-State, arousing interest 
the movement. On Wednesday 
‘fal drive was made in 
eighteen men being engaged. 

Glenn H. Johnson, of Syracuse, 
was chairman, wrote The Eastern 
that the drive had 
success. “Mr. Otis has 
* he said, “and no mis 
he 


is 


Syracuse 


who 
Un- 
derwriter been a 
great shown 
rare enthusiasm,’ 
take 


out 


when 
to do this work.” 
engaged in the drive 
Armstrong, L. F. Lighton 
Greenland. 


was made was picked 

Among others 
were A. T. 
and E. H. 


NEW INSURANCE AGENCY 
Morehouse, Newland & Co., 
in the White Building, 
carry on a general 
the 
Insurance 


Inc., with 
Buffalo, 
insurance busi 


offices 
will 
ness Massachusetts 
Company, 
Insurancd 
British Dominions General Insur- 
Company, Caledonian Insurance 
Company, and Georgia Home Insurance 
Company. Both Mr. Morehouse and 
Mr. Newland have had considerable ex- 


representing 
Bonding & 
mercial 
pany, 
ance 


Com 


Union Fire Com 


perience in the insurance business. For 
the last six years Mr. Morehouse has 
heen Western New York resident man- 


ager for the Massachusetts Bonding & 


Insurance Company of Boston while 
Mr. Newland has occupied a_ similar 
position with the New England (Cas- 


valty Company, 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R, Ewony WARFIELD, President 
FRED. 1” UBBARD, Vice-President 


VIS, Secreta 
WILLIAM nURRUIS, se ‘Asst Sec'y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 








1853 Sixty-Fourth Year 


FARMERS’ 


Fire Insurance 
Company 


YORK, PENNSYLVANIA 


1917 


Assets (Dec. 34, 

TOR ta canteees $1,116,968.00 
Net Surplus (Dec. 

| ee | ‘ 514,025.00 


W. H. MILLER, President 
A. 8S. McCONKEY, Sec. and Treas. 














1 Liberty Street GENERA 


Exceptional Reinsurance Facilities 


ARTHUR C, 


SWINTON 


lL AGENT New York City 


FIRST NATIONAL FIRE INSURANCE CO. 
Washington, D. C. 


New York Suburban and New Jersey 


Local Agents’ Interests Protected 








of Wetertovon WY. 


F. F. BUELL, Troy, N. Y., Special Agent....... 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. L. GILPIN, JR., 422 Walnut St., Phila., Special Agent. MIDDLE DEPT. 


64th Annual Statement 
GEE inci6sdttcdecbevedecwoiwentiae 
Liabilities 
GENE vessvcvceseensicenes 
Conflagration Surplus ........... 
Surplus to Policyholders 






250,000.00 
~ 2,739,141.06 
..NEW YORK STATE 








THE YORKSHIR 


The “Yorkshire” 


tofore represented i 


Frank & Du Bois, United States Managers 
Harry F. Wanvig, Branch Secretary 


New York Life Insurance and Trust Co., 

DEPARTMENTS -METROPOLITAN, Will 
N. Y.; CAROLINA-VIRGINIA, Harr 
SOUTHEASTERN, Dargan, Turner & 
IANA and MISSISSIPPI, Jas. B. Ross, 
OOAST, Jas. C. Johnston, Manager, J. 
Managers, San Francisco, Cal. 





ESTABLISHED 
is the Oldest and Strongest of the English Fire Companies not here- 


INSURANCE COMPANY, LTD., 
OF YORK, ENGLAND 
1824 


n the United States 


BRANCH 


Ernest B. 
Frank B, 


Boyd, Underwriting Manager 
Martin, Supt. of Agencies 


RK 
U. S. Trustee, No. 52 Wall St., New York 
ird S. Brown & Co., Managers, New York, 
R. Bush, Manager, Greensboro, N. C.; 
Fattillo, Managers, Atlanta, Ga.; yt 
Manager, New Orleans, La.; PACIFIC 
K. Hamilton and McClure Kelly, Assistant 


NO. 8 MAIDEW LANE, NEW YO 
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Sturhahn Says He’s 


Rossia’ s Manager 


CALLS STORY "PRINTED IN NEW 
YORK “TRIBUNE” TOMMY-ROT 


Naturalized in 1914—Position of B. N. 
Carvalho Defined—Documents 
in Case 

Carl F. Sturhahn, manager of the 
Rossia Insurance Company has denied 
the article printed in the New York 
“Tribune,” to the effect that he (Stur- 
hahn) had been deposed as manager of 
the Rossia Insurance Company because 
of pressure brought to bear by the 
finglish Government. ‘He said that “+t 
was all tommy-rot” and that it was 
some scheme devised by some person 
unknown to him. ‘He said that there 
are no Germans connected with the 
Rossia Insurance Company. 

The article said that the American 
business of the Rossia ‘Insurance 
Company “at the time of the break- 
ing out of the war nearly three years 
ago was under the direction of Carl F. 
Sturhahn. a German, and about him he 
had many Germans, so many that the 
British Government brought influence to 
hear on Petrograd to have him removed. 
This was finally accomplished but when 
it came to appointing a new manager, 
the Germans scored by putting in that 
place, B. N. Carvalho, a near relative 
of the man deposed.” 

“Since that,” the article went on to 
say, “Sturhahn, who was also at one 
time the assistant manager in this 
country of the Munich Re@nsurance 
Company, in which the dominant Amer- 
ican figure is Carl Schreiner, has main- 
tained office within the office of the 
Rossia Company in Hartford.” 

Mr. Carvalho Acting Manager 

According to a notice filed with the 
insurance commissioner on December 
14, 1915, by G. A. Katz, foreign man- 
ager of the company at Petrograd, Mr. 
Sturhahn was granted a leave of ab- 
sence and Mr. Carvalho was nominated 
as acting manager until Mr. Sturhahn 
returned to his office. This notice 
ieads as follows: 





December 15, 1915. 
Honorable Insurance Commissioner, State of 

Connecticut, Hartford, Conn. 

Dear Sir:—As the board of directors of my 
company has granted a leave of absence to 
Mr. C. F. Sturhahn, Mr. B. N. Carvalho has 
been nominated as acting manager until Mr. 
Sturhahn returns to the office and the custom- 
ary appointment for your files is now being 
prepared at Petrograd, Russia, and will be 
forwarded to you as soon as received here. 
Please accept this notification in the mean- 
time. 

Yours respectfully, 
Rossia Insurance Company, 
(Sig.) G, ‘ATS 
Foreign Manager at Petrograd. 
Mr. Carvalho’s Appointment 

The official notification of Mr. Car- 
valho’s appointment as acting resident 
manager “in all the States of the 
United States for the Rossia Insurance 
Company of Petrograd” was dated 
November 24, 1915 (Russian time), and 
December 7, 1915 (American time). 
he document fives to Mr. Carvalho 
all the powers of a manager. It fol- 
lows: 


Know all men by these presents: That the 
Rossia Insurance Company of Petrograd, a cor- 
poration formed under the laws of the Rus- 
sian Empire and fully authorized to conduct 
the business of insurance against loss or dam- 
age by fire and the business of marine insur- 
ance within the said Empire, and_ elsewhere, 
has constituted and appointed and by these 
presents does constitute and appoint Bertram 
N. Carvalho, of the City of Hartford, County 
of Hartford, and State of Connecticut, its act- 
ing resident manager in all the States of the 
United States. 

The said Bertram N. Carvalho, so appointed 
acting manager as aforesaid, shall have power 
to conduct all business of fire and marine in- 
surance at Hartford and elsewhere in the 
United States, insuring property in that city 
and elsewhere in the United States, settling, 
adjusting, compromising and paying losses. 

And further, the said acting manager, ap- 


pointed as aforesaid, shall have power to ap- 
— and remove general agents, sul-agents, 
local and special agents in all the States of 
the United States, and to otherwise transact 
the business of fire and marine insurance in 
all such territory and to do all things per- 
taining to the affairs and operations of said 
Company in the territory mentioned in as 
full and complete a manner as the said Com 
pany is authorized by its charter or acts of 
incorporation or otherwise howsvever to do, 
subject only to such instructions as he may 
receive from the home office of the Company. 

Also, the said acting manager shall have 
authority to collect and collate all the statis 
tics necessary for the making up of the an- 
nual statement of the United States branch 
of this Company for the entire United States. 

And the said Bertram N. Carvalho so ap 
pointed acting resident manager, shall have 
full power and authority to execute and sign 
in the name of the Company all papers, state 
ments, declarations and agreements, including 
appointments of attorneys for the service of 
legal process, required by any of the insur 
ance departments of any of the States of 
the United States as a condition of doing 
business therein. 

In witness whereof, the said Rossia Insur- 
ance Company in accordance with a resolution 
of its board of directors, duly adopted by said 
board on the 24th November, 7th December, 
1915, has to these presents affixed its corpor 
ate seal and caused the same to he subscribed 
and attested by its proper officers at the City 
of Petrograd, on the twenty-fourth day of No 
vember, seventh day of December, 1915. 

A. Bylinin, General Manager. 
E. Albom, Secretary. 

In the year of Our Lord one thousand nine 
hundred and fifteen, the twenty-sixth dav of 
November, old style, the present power of at- 
torney was produced for registration before 
me, Konrad A. Goetz, notary public for for 
eign affairs and those of the exchange of Pet- 
rograd, Nevsky Prospect No. 11, by Mr. A. 
Bylinin, general manager of the “Rossia In 
surance Company” of Petrograd and by Mr. 
E. Albom, secretary of said Company, per 
sonally known to me, having the legal capac 
ity to sign acts and documents; further TI. 
the notary, certify that the present power of 
attorney was duly signed by the above named 
Messrs. A, Bylinin and E. Albom and obliges 
the said “Rossia Insurance Company.” This 
power of attorney is entered into my book 
for acts in foreign languages, sub No. 211. In 
witness whereof mv hand and seal of my office. 

Qurd attester, 
Konrad A. Goetz, Notary. 

I do hereby certify that the foregoing is 
the true signature of Konrad A. Goetz, notary. 

North Winship, 
American Consul, 

Petrograd, December 10, 1915. No. 362. 

Mr. Sturhahn’s Side 

Mr. Sturhahn was located at Eastern 
Point, New London, by the Hartford 
“Courant.” He was asked who is 
manager of the Rossia Insurance Com- 
pany at the present time. He replied 
that he is manager of the Company 
while in Hartford, but that when he 
is out of town, Mr. Carvalho acts in 
that capacity. 


He said that the article printed in 
the New York “Tribune” was “all 
tommy-rot” and that it was “a scheme 
devised by somebody he did not know.” 
“If I knew who did concoct it,” he 
said, “I'd do things.” 

He denied that there were any Ger- 
mans connected with the Company and 
said that he was an American. He 
said that there was nothing in the 
story, that he received leave of ab- 
sence from the Company for the dura- 
tion of the war because the Company 
thought that the fact that a German 
was at the head of its American office 
would hurt its business. 


Minimum of Risk 
in Fuse Manufacturing 


ONE EXPLODES NEAR T. N. T. 
CARGO; NOTHING HAPPENS 





Standard Fuse Corporation Says Severe 
Test Asked By Underwriters 
Has Been Met 





In February tests were conducted at 
the plant of the Standard Fuse Cor- 





LUSE EXPLODES IN 


“It was an indefinite leave,” he said. 
Naturalized in 1914 
According to Mr. Carvalho, a brother- 
in-law of Mr. Sturhahn, the latter took 
out his final naturalization papers in 
1914 and has voted in West Hartford 
for the last three years. Mr. Carvalho 
said that Mr. Sturhahn’s leave of ab- 
sence lasted “two or three months” and 
that he (Carvalho) is acting manager 
of the Company when Mr. Sturhahn is 
out of town. The document giving Mr. 
Carvalho full power as manager of the 
Company in this country will never 
be rescinded, Mr. Carvalho said, but 
the appointment making him acting 

manager could be. 

Mr. Sturhahn has been away since 
the middle of June, according to Mr. 
Carvalho, staying at Eastern Point. 

Nothing in Reports 

In answering that part of the “Tri- 
bune” article which said that “the 
objection of the English movement to 
German management of this Company’s 
affairs (meaning the Rossia Insurance 
Company) in the United (States was 
that it afforded too good opportunity 
for Berlin to learn of the movement of 
ships and cargoes from this country 
through re-insuring risks taken by 
American companies,’ Mr. Carvalho 
said that it was imposs‘ble for a re- 
insurance company to learn what ship 
it had re-insured and the goods that 
the ship carried until approximately 
three months after the ship kad sailed. 


MUM LY 
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poration in Paulsboro, N. J., for the 
benefit of the insurance companies as 
to the fire and explosion hazard on 
fuses. These demonstrations were at- 
tended by representatives of various in- 
surance companies, brokers and under- 
writers. The representative of the 
Schedule Rating Office, of Newark, 
made the suggestion that, if possible, 
a single fuse placed among others and 
vacked for shipment in the regular 
manner should be exploded to ascertain 
the effect of the explosion on the other 
iuses in the same case. As this was 
something that was very difficult to ac- 
complish artificially, it was the only 





DANGEROUS PLACE 
thing that was not actually demon- 
strated at that test. 

Recenty the Standard Fuse Corpora- 
tion learned of a case of this kind 
happening in connection with the ship- 
ment of a box of fuses (identical with 
those of its manufacture) that were 
assembled and loaded by an ammunition 
company in no way controlled by it. 

“We asked the chief inspector of the 
British Government to let us have a 
copy of the report on this case, together 
with a photograph, in order that we 
might distribute them to the insurance 
companies for their information,” says 
the Standard Fuse Corporation, in a 
communication to The Eastern Under- 
writer. “Upon his compliance with our 
request we sent copies of the report 
and photograph to a few of the com- 
panies, and we beg to transmit here- 
with for your information and use fac- 
simile copies thereof, in the event that 
you desire to publish the data in the 
next edition of your good periodical, 
The Eastern Underwriter. 

“The report and photograph, we 

(Continued on page 18.) 





A. K. BOUGHNER & CO. 
INSURANCE AGENCY 
Fire Automobile 
NEWARK AND VICINITY 
Brokerage Business Solicited 


38 Clinton Street 95 William Street 
Newar New York 








H. KRAMER 


ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 
UNITED STATES BRANCH 
January 1, 1917 
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Surplus in United States. seeee  1,478,531.90 
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States From 1874 to 1916, 
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Insuring Soldiers 


In U. S. Limits 


TRAVELERS DEATH AND DISMEM- 
BERMENT ACCIDENT POLICY 


Issued Up to $2,000 for Enlisted Men; 
$5,000 for Officers; 
the Cost 


The Travelers announces a new death 
and dismembership accident policy for 
men in the army. 

This policy will be issued up to §$2,- 
000 for enlisted men, $5,000 for com- 
missioned officers, annual premiums 
enly. It will not be issued to any pei- 
son now carrying accident insurance in 
this company except in substitution for 
such insurance. The cost per $1,000 is 
$4.50 for commissioned officers, $6.00 
for enlisted men. Commission on this 
policy is limited to ten per cent. 

The insurance will give coverage for 
injuries sustained within the limits of 
Canada and the United States (exclud- 
ing all of its territorial possessions.) 
't will not cover aviation or naval serv- 
ice. If injury is sustained while re- 
pelling invasion, claim will be pro rated 
to the company’s rate for unrestricted 
military service. If the insured en- 
gages in naval service, or upon his de- 
parture for military service in any of 
ihe territorial possessions of the United 
States or territory foreign thereto (Can- 
ada excepted), the insurance will be 
void, and the insured entitled to the 
pro rata unearned premium at such 
time, upon surrender of the policy. 

This policy was formulated to meet 
the demand of those who engage in 
military service and desire accident in- 
surance protection during the time that 
they remain within the limits of the 
United States (excluding its territorial 
possessions) and Canada. 

The company will not issue any form 
of accident insurance to cover aviation, 
naval service or residence or travel or 
wilitary service outside of the limits 
stated or any form of health insurance 
‘to cover military or naval service, in- 
vide or outside of the United States. 

Additional Provisions Clause 

The “additional provisions” clause in 
the policy follows: 

(a) This insurance shall not cover 
cisappearance, suicide (sane or insane), 
or cover accident. injury, death, or 
other loss sustained elsewhere than on 
‘and within the limits of the Dominion 
of Canada and the United States (ex- 
cluding all of the territorial possessions 
ef the latter) or caused directly or in- 
directly, wholly or partly, by bodily or 
mental infirmity, ptomaines, bacterial 
infections (except pyogenic infections 
Which shall occur simultaneously with 
find through an accidental cut or 
wound), or by any other kind of dis- 
ease, or injuries, fatal or non-fatal. in- 
tentionally self-inflicted or sustained by 
the insured while engaged in aerial 
navigation, or while under the influence 
of any narcotic or intoxicant; nor shal] 
this insurance cover injuries, fatal or 
non-fatal, sustained while the insured 
is in naval service or if engaged in 
military service after departure for 
service in any territorial possession of 
the United States or territory foreign 
thereto other than Canada. If the in- 
sured while in military service within 
the United States (excluding all of the 
territorial possessions thereof), or 
within the Dominion of Canada, shall 
custain any such bodily injury after he 
shall have engaged in resisting in- 
vasion, he or his beneficiary shall re- 
cover hereunder only such portion of 
the amounts insured hereunder as the 
premium paid for this policy will pur- 
chase at the company’s rates for death 
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and dismemberment accident policy, 
army and navy unrestricted service. 

Upon engaging in naval service or 
upon departure for any territorial pos- 
session of the United States or terri- 
tory foreign thereto (Canada excepted), 
the insured shall be entitled to the 
premium unearned at such time upon 
surrender of the policy. 


OFFER $100 ON $2,500 POLICY 


Company Must Pay Claim in Full, Says 
Court—Assured Cut Himself 
With Knife 

Kinney Scott took out accident pol- 
icy calling for $2,500 in event of death, 
naming his mother as beneficiary. Kin- 
rey accidentally cut himself with a 
knife, ultimately causing his death. The 
Union Liability Company claimed its 
‘iability was $109, whereas the bense- 
ficiary claimed the amount the policy 
seemed to call for, $2,500. Suit was 
thereupon filed in the Kansas courts 
the lower court construed the policy as 
calling for $2,500. 

The company, contending that in view 
of the manner of the death, that its 
liability was only $100, carried the case 
to the Kansas City Court of Appeals, 
but in preparing the record of the case 
for the higher court, the company con- 
sidered the question of the amount of 
liability—-$2 500 or $100—as a question 
of fact to be determined from all of 
the testimony given and it, therefore, 
did not have the policy itself copied 
into the record so that the higher court 
could read it, word for word. 

The ruling of the higher court was 
that the policy itself is the contract, 
controls the entire situation, and that 
the amount of liability is not a ques- 
tion of fact but of law based exclusive- 
‘y on the words of the policy. The 
failure of the company to bring the 
copy of the policy before the higher 
court in the proper way, made it neces- 
sary to find that the lower court was 
right in holding the beneficiary entitled 
to $2,500.—(Scott vs. Union Liability 
Co. decided June 21, 1917, reported in 
194 Southwestern Reporter, 900. . 


WHEELER GOES WITH KNOLL 


Herman Wheeler, recently credit 
manager of the Morris Plan Bank of 
Buffalo, N. Y., and previously asso- 


ciated with the Federal Telephone and 
Telegraph Company, has been made 
superintendent of the accident and 
health department of the Aetna Insur- 
ance Company at its Buffalo Agency, 
‘he head of which is Augustus H. 
Knoll. 


MEETING IN MADISON 

Madison, Wis., July 14.—One of the 
provisions of the Everett law on Work- 
men’s Compensation insurance is that 
# rating and inspection bureau must be 
organized by all the companies writing 
such insurance in Wisconsin. The 
State Insurance Commissioner is re- 
quired to call a meeting for that pur- 
nose. He has issued a call for a meet- 
ing in the Senate chamber July 24 at 
2 P. &. 
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Key-rings Take Place 
of Identification Cards 


AETNA LIFE INNOVATION 


POLICYHOLDERS 


FOR 


Each Agency to Keep Accurate List of 
Its Insureds’ Identification 
Numbers 


A new feature in the way of an iden- 
tification mark for Aetna accident pol- 
icyholders has been devised to take the 
place of the identification cards with 
which all policyholders have hitherto 
been furnished. It is in the form of a 
key-ring and serves not only to identify 
the carrier by means of the number 
Stamped on the attached metal dise but 
also to locate the owner of the keys 
should he happen to lose them. The 
practical usefulness of this key-ring 
will, we believe, appeal strongly to 
Aetna policyholders. It is something 
which every business man has to carry 
and will thus answer three practical 
purposes without adding an unnecessary 
encumbrance to his already over-loaded 
pockets. It will carry his keys; it will 
serve as a means of identification 
should he be hurt in an accident or 
need to be identified for any other 
reason; and it will facilitate the return 
of his keys should they be lost at any 
time. 

The key-ring consists of a. silver 
chain with a patent fastener, which 
will not permit the keys to come off 
once they have been attached except 
by the usual method of opening the 
fastener. Attached to this chain is a 
silver disc on one side of which ap- 
pears the Aetna seal with the words: 
“I am insured against accident in the 
Aetna Life, Hartford, Conn.” On the 
other side of it, this wording appears: 
“Telegraph this number 45,673 (or 
whatever the number happens to be) 
Aetna Life Ins. Co., Accident Dept., 
Hartford, Conn., for identification of 
person.” 

When a new policy is written, the 
policyholder will be given an identifica- 
tion number which will be duly stamped 
on his key-ring. At the home office, a 
list will be kept showing to whom the 
key-rings bearing the respective iden- 
t fication numbers are sent. 


















SD 





(jeneral Accident 


Sin FIRE AND LIFE 
, ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4° & WALNUT STS. 
PHILADELPHIA 








“Each agency should keep an ac- 
curate list of its own policyholders’ 
identification numbers as stamped on 
their key-rings,” says the Company in 
its home office paper. “Then on re- 
ceiving word here at the home office 
that key-ring No. 45,673, for instance, 
had been found by Miss Phylis Brown, 
of Cleveland, O., we can simply tele- 
graph our Cleveland agency that said 
Phylis Brown is holding key-ring No. 
45,673. The keys can then be returned 
to their owner through the Cleveland 
office. 

“When an Aetna key-ring has been 
found on an unknown person and is to 
be used for identification purposes, a 
local list of policyholders’ identification 
numbers will again be advantageous. 
Let us therefore urge every agent to 
keep a tabulated list of policyholders 
with their identification numbers to 
whom key-rings are given. This list 
should of course be arranged in such a 
way that by looking up the number 
Stamped on a key-ring, the name of the 
policyholder to whom it belongs will 
be revealed. This is a simple enough 
matter and need not be enlarged upon 
further, 

“This key-ring idea will, we believe, 
be well worth any slight additional 
work which it may entail, as an added 
feature of Aetna service to accident 
policyholders. We all of us have to 
carry keys, and, alas, most of us have 
at one time or another the unfortunate 
experience of losing them. What is 
more émbarrassing, inconvenient, ex- 
asperating and even perilous at times 
to one’s possessions than to be with- 
out one’s keys and to have them in 
the hands of heaven knows whom! 
Aetna accident policyholders will now 
stand a pretty good chance of getting 
their keys back if they lose them, 
thanks to the Aetna’s assistance. 
“Key insurance for accident policy- 
holders will, we anticipate, become a 
popular adjunct of Aetna service. We 
shall do all in our power to make it 
a success and we are counting upon 
the full co-operation of all Aetna agents 
to that end.” 


CONTINENTAL EXPANDS 

The Continental Casualty Company 
has decided to enlarge the scope of 
operation of its liability department in 
New York to inciade the writing of 
Workmen's Compensation and the usual 
liability lines in connection therewith, 
They will be prepared to commence 
writing this line by September Ist next. 


TURN ON MOUNTAIN TRIP 

John S. Turn, New York manager of 
the Aetna, is on a two weeks’ motor 
trip through the Adirondacks. 


THREE NEW CLAIMS DISTRICTS 

Albany, July 9.—Three new claims 
divisions have been established in up- 
State districts by the State Industrial 
“ommission to facilitate the handling 
of compensation cases. 
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Craig in California 

C. A. Craig. president of the National 
Life & Accident Ins. Co., of Nashville, 
:s in California on a vacation. Mr. 
Craig spent several months in Cali- 
fornia last year in order to recuperate 
his health, which was fully restored, 
and the present sojourn will be purely 
ore of pleasure. 
om + + 


Another Travelers Man With Govern- 
ment 

James D. Maddrill, of the Travelers 
Insurance Company, has resigned to 
become actuary of the Bureau of Effi- 
ciency and Economy at Washington. 
Mr. Maddrill came to the Travelers 
{our years ago, and has done important 
actuarial and statistical work. He will 
‘eave for Washington in about ten 
days. 

The Bureau of Efficiency and Econ- 
omy was established three years ago 
es an arm of the Department of Com- 
merce and Labor. Herbert D. Brown is 
its chief; and the success of the Bureau 
is indicated by the fact that its appro- 
priation has been greatly increased by 
the Government from year to year. 

Mr. Maddrill is a graduate of the 
University of California and a doctor 
of philosophy. He was born in Nevada 
und was graduated from college in 
1903. He spent four years at the Lick 
Observatory as an astronomer and at 
the end of this period received his 
degree of Ph. D. from his alma mater. 
He then took charge of the Interna- 
tional Geodetic Observatory at Ukiah, 
Cal., and was there for five years. His 
introduction to insurance was as an in- 
etructor in insurance mathematics at 
the University of California during the 
vear previous to his coming Mast. He 
is a fellow of the Casualty Actuarial 
Society of America and a member of 
ether technical societies. 

His new position at Washington will 
call for the preparation of a plan for 
the pensioning of all the civil employes 
of the Government, numbering more 
than 300,000, and for other calculations 
of an actuarial and statistical nature. 
For this the work he has done for the 
Travelers in laying the groundwork for 
the solving of difficult compensation 
and casualty problems well fits him. 

4 a + 


Largest Ohio Premium 

The largest premium ever received 
by the Ohio Workmen's Compensation 
Fund was the semi-annual premium of 
$76,364 from the Goodyear Tire & 
Rubber Co, of Akron, which is the 
largest employer of labor in the State. 

” + * 
Farmers’ Cars 

It is believed that the committee of 
the Western Automobile Conference, 
which is working out plans for insuring 
farmers’ cars on the term plan, will 
soon have rates and forms prepared. 
The principle of the plan has been ap- 
proved by the National Automobile Un- 
dewriters’ Conference, and although 
there was some opposition, the idea is 
now favored by nearly all the leading 
companies. It was held that it was 
necessary to write the farmers’ cars on 
the term plan, as the farmer writes his 
other insurance on that plan. The sys- 
tem proposed is to issue a three-year 
policy, diminishing by 2 per cent. 
monthly, at a rate of $3.50 for the 
term. Considering the steadily de- 
creasing liability and the fact that the 
companies have the use of the money, 
this would give a very satisflactory 








average rate. In support of the plan it 
has been urged that unless the regular 
companies go into the field against the 
mutuals and inter-insurance concerns 
vhich are fattening on the farmers’ car 
business the latter might eventually get 
so strong that they would invade the 
town and city business. The companies 
vere reminded that about twenty years 
ago nearly all those writing farm busi- 
ness in Wisconsin stopped it because 
of the enactment of the valued policy 
law. The result was the organization 
of an unusually large number of small 
mutuals, which grew so rapidly that 
eventually they began writing town 
husiness, so that Wisconsin now has a 
larger proportion of town business 
written in mutuals than any Other 
Western State. The experience’ on 
farmers’ cars have been eminently satis- 
factory, as they have not the danger 
of collision and accident that exist in 
the city, and thefts are not so frequent. 
+ * + 


Get Diamond Cuff Buttons 


The Fidelity & Casualty has a $10,- 
060 club, with membership limited to 
field men who produce at least $10,000 
in premiums during a_ twelve-month 
neriod. R. Kemper and J. C. Lang of 
Chicago have achieved membership, 
and have been presented with diamond 
cuff buttons by the company. 

+ * * 


Aetna’s Contractors’ Bonds 

Kive contractors’ bonds amounting to 
$498,000 have been written by the Aetna 
Casualty & Surety at Seattle, Wash. 

a * * 
Two Army Cantonment Bonds 

Manager George D. Weaver, of 
Philadelphia, of the bonding depart- 
ment of the Aetna Casualty and Surety 
Company, wrote two large cantonment 
bonds for $265,000 carrying the con- 
struction of the army cantonments at 
Wrightstown, N. J., and Gettysburg, 
Pa. The eontracts provide for quarters 
tor Aero Squadron & Balloon Company, 
Telegraphic Battalion Squad Corps and 
Regiment Heavy Artillery, Horse- 
Drawn. The Government is having the 
contracts completed on the “cost-plus- 
percentage basis,” ranging from 7 per 
cent. to 10 per cent. The premium was 
2» per cent., or $5,000 on one of the 
bonds. 


INTER-OCEAN OPTION 

J. W. Scherr, president of the Con- 
solidated Casualty Co. of Louisville, 
has secured an option on the controlling 
interests in the stock of the Inter-Ocean 
Casualty Co. of Springfield, Tll., which 
was owned by the widow of former 
Lieut. Governor Northcott, who was 
president of the Inter-Ocean Casualty 
Co. When the option is closed, the 
Inter-Ocean Casualty will re-insure the 
cutstanding business of the Con- 
solidated Casualty, which will then be 
tiquidated. The business of both com- 
panies is largely on the monthly health 
and accident plan. If this goes through 
it will finally wind up the Consolidated 
Casualty, which is what remains of 
the elaborate plans made by Robert 
i. Armstrong, formerly Assistant Secre- 
tary of the Treasury, for a big Chicago 
casualty company. Large amounts of 
stocks were sold by professional pro- 
moters, most of the money being ab- 
sorbed for expenses, and when the col- 
lapse came only enough was saved out 
cf it to start the Consolidated Casualty 
Co. of Louisville. 


Nashville Auto Liability Changes 

The question of automobile liability 
is still unsettled at Nashville. where 
‘here was a tangle a few w2eks ago be- 
‘ween the automobile club and the cas- 
ualty agents as to the rates charged 
for insurance—the members of the au- 
‘umobile club contending that they 
were being charged too much. In an- 
swering, the agents agreed to show by 
actual figures that the companies were 
not making any money on this class of 
insurance and the companies were 
written to and asked to produce figures 
s0 that the agents might show the 
owners of machines just what is the 
veal situation. 

The automobile club had discovered 
a 27 per cent. loss, so they thought, in 
the figures of the State Department 
giving the liability figures, but when it 
came to estimating the loss on auto- 
mobile liability it was quite another 
question. The companies are to give 
the estimates when this is obtainable 
from the semi-annual statement. So 
far, one company has reported to its 
agent at Nashville, and the loss ratio 
is 114 per cent. The automobile club 
will no doubt be satisfied if figures any- 
thing like this are shown, though there 
has been some discussion by the mem- 
bers to have the business placed all in 
one company or the organization of a 
mutual. Some of the companies have 
expressed an indifference to the busi- 
ness altogether, so unsatisfactory has 
it been. The question will no doubt be 


settled within the next few weeks. 
** * 


Peculiar Claims 

Kk. R. Hunt, Superintendent of the 
Liability Claim Department of the Chi- 
cao Bonding & Insurance Company, 
cites some of the peculiar claims which 
come to his department. A man will 
call at the assured’s home for the 
“laundry,” and the trusting maid wil? 
hand over to him a bundle of choice, if 
:oiled, garments. Later the real laun- 
dryman appears, the fraud is revealed 
and the bundle never returns. Or, 
some glib individual will appear in be- 
half of a well-known magazine, offer- 
ing a tempting subscription induce- 
ment. The household “falls” for the 
proposition and he walks off with some 
cf assured’s good money. The magazine 
fails to appear and the assured wakes 
up to his loss. Even a bolder plan has 
succeeded where trunks or household 
articles were to be removed from the 
assured’s premises, and the “express- 
man” gets away with the property be- 


Sore the mistake is discovered. 


Under such circumstances the as- 
sured feels that he has been robbed, 
end naturally seeks consolation and in- 
demnity from his insurance company. 
The position which the insurance com- 
pany has always taken in such cases 
has recently been confirmed by a New 
York Supreme Court decision in which 
an auto theft claim was adjusted. It 
was held that while the policy insures 
against theft, it was not the intention 
of the parties to the contract of insur- 
ance to insure against larcency by 
trick and device, in which an essential 
element was the deception of the in- 
sured resulting in the surrender of the 
possession of his property. This de- 
cision draws the line on “swindling” 
and “confidence games” which are non- 
insurable hazards. 


Fuse Explosion 
(Continued from page 16.) 
think, speak for themselves and the 
negligible effect of the explosion upon 
the other fuses and high explosive ma- 
terial standing nearby is very evident. 
Tt served also to strengthen our con- 
tentions as to the minimum of risk in- 
volved in the manufacture of fuses. 
‘ven an occurrence of this kind is so 
rare that it has never before come to 

cur notice.” 
British Government Report 
The report of the Inspector in the 
case follows: 
1. The signer of the following state- 
ment obtained a case which was packed 


RED CROSS 


Insurance Companies and Men Make 
Splendid Response—Large 
Contributions 





Chairman Waliace Reid has made 
public a list of Red Cross dividends and 
subscriptions of the various insurance 


offices, where the amount is not less 
than $259: 


Home, Red Cross dividend..... $60,009 
Insurance Co. of N. A., Red Cross 
RR eee eres 50,000 
Johnson & Higgins ........... 5,000 
German-American, Red Cross 
, Se mee ree 20,000 
SE re reer Tee 10,000 
Phoenix of Hartford .......... 10,000 
American of Newark .......... 10,009 
Commercial UmieR ...ccciccces 10,000 
8 Se err 10,000 
Willcox, Peck & Hughes....... 10,000 
North British & Mercantile 10,000 
National of Hartford .......... 10,000 


Germania, Red Cross dividend.. 10,000 
Alliance of Philadelphia, Red 


CPOE GIVIORE oo cccsicccces 7,500 
Marsh & McLennan .......... 7 500 
Meten Of TAPAS occ cccccccas 5,000 
EEE SUD: iibccceseudiciewes wes 5,000 
Automobile Insurance Co. ..... 5,000 
Firemen’s of New Jersey ...... 5,000 
ree 5,000 
Wire G; WIMCOE ...cccccsccs 5,000 
NI Se kin vi siwninwicaie 60.6 eee 5,000 
Preterred Accidemt .....ssceecre 5,000 
Federal Insurance Co. ......... 5,000 


Milwaukee Mechanics, Red Cross 
eer ee 5,000 
Fire Brokers Association Unit.. 3,500 


PG HEN ve cavtvansccunenoe 2,500 
DE, cated cuds bccn ee abu news 2,500 
MEE scandens ecws ewes 2,500 
United States Casualty:........ 2,500 
Northern Assurance .......... 2,000 
DWEEG G. TETOS occ cc cnssececs 2,000 
Phoenix of London ............ 2,000 
Assurance Co. of America ...... 1,009 
PENECE RINE i cccacosesseeen 1,000 
SE oe ain 5k cu he tik hie Re DIR IS 1,000 
IE, a ic bs dig wie ecole on 1,000 
oe hata hide eX ob cane kik a die  dubae 1,000 
Oval MECHAMSS «cc ccnccsccses 1,000 
Fred. S. James & Co. ......... 1,000 
I SUE abt ask ela ae is oe a0 1,000 
rer rr reer 1,000 
Ee 1,000 
a errr ee 500 
Colonial Assurance Co. ........ 500 
PEGUTONE FROETIOCK icccsccccseacs 500 
Darby, Hooper & McDaniel .... 500 
eS er rr 500 
J. Montgomery Hare .......... 400 
SG Wes, POO. acess ceawesedic 250 
Perr ere i 250 
Pee Wy, MOM sescsescasiiss 250 
Cee Ge. TONE 5. scat sdscas ae 250 


to contain fifty fuses on the s. s. “Man- 
chester Miller.” 

2. This case had been burst open due 
to a premature explosion taking place in 
one .of the fuses. The lid was com- 
pletely shattered. One side of the case 
was burst open about 16 inches from the 
seat of the explosion, the wooden joints 
strained, and the millboard partitions 
on either side of the exploded fuse 
pulverized. About 18 of the surround- 
ing canisters containing fuses were 
slightly dented or cracked, but not one 
of them sufficiently badly to be worthy 
of notice 

3. The remainder of these fuses; 
that is, 48, were thoroughly examined, 
and all found to be in excellent con- 
dition. The forty-ninth fuse, unfortun- 
ately, was thrown overboard by the 
mate, and therefore could not be ex- 
amined. The remains of the fuse which 
caused the explosion were examined, 
and making due allowance for dis- 
tcrtion due to the accident, the fuse 
was in gocd condition. 

4. Incidentally, I may mention that 
this explosion took place in company 
with several thousand fuses and some 
barrels of 'T. N. T. standing within 
four feet, within the hold of the vessel, 
with no damaging results to this ma- 
terial. 
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Duncan C. Macintyre, 
Holiday Hints superintendent of the 
for miscellaneous depart- 
Agents ment of the Chicago 
Bonding and Insurance 
Company, in commenting on _ future 
business, calls attention to the fact 
that the vacation season is producive 
of accidents. Boating, fishing, gunning, 
railroad and automobile accidents will 
be recorded daily. People will visit 
the country and drink water they know 
nothing about and as a result will in- 
crease the typhoid average. “One 
time when a select risk is not a select 
risk is when a man goes on a vacation,” 
says Mr. Macintyre, “therefore if you 
would do your duty by your neighbor, 
-ee that he is furnished with an acci- 
cent or disability policy before he goes 
on a vacation, or if he already has in- 
surance, see that he has enough. After 
your friend has been personally pro- 
tected, then see that his proverty also 
is protected from loss by fire or 
burglary, during his absence.” 
a * * 
“The Fieldman” is the latest 
1 Want addition to insurance com- 
Another pany publications. It is pub- 
Job lished by the Chicago Bond- 
ing and Insurance Company, 
and is replete with snappy suggestions 
for the wide-awake insurance man, 
Kk. A. Westerfield, superintendent of the 
surety and claims department, says 
that “nobedy loves a fat man, and with 
equa! truth the same can he said of 
the surety claims man, but when the 
two are combined into one, plus a bald 
head?” He declares there should not 
be such an animal as a claim man—a 
fat man—because, while accidents will 
happen, atid the worst and best must 
bump the imevitable bump, yet there is 
no reason why the cashier should dis- 
appear with the bank’s funds and his 
neighbor’s wife, who is not covered by 
the company’s bond, yet it will happen, 
and when it does, the cry goes up from 
Macedonia for the claim man, and the 
agent is as glad to see him as though 
the claim man, not the agent, were 
ieally human. The surety claim man 
is undoubtedly the least understood of 
all individvals, which accounts for his 
air of deepest woe, and he can always 
he picked out of a crowd by this. While 
he should encourage claims, that his 
department “may grow upon that on 
which it feeds,” yet his aim in life 
is to prevent complaints from becom- 


ing claims and claims from becoming 
losses, and sometimes he even suc- 
ceeds, thereby improving the agent’s 


“showing” and the company’s surplus. 
Mr. Westerfield argues that there 
should be no fidelity and surety claims 
departinent and asks for the co-opera- 
tion of his co-workers to labor for the 
abolition of that department. “Per- 
naps then I will be able to get a real 
job in the agency field, that field that 
blossoms as the rose,” he ventures. 


W. G. RICE RESIGNS 
On July 9 W. G. Rice resigned as 
superintendent of the health and acci- 
dent department of the Cleveland Life 
Insurance Company. He was with the 
Company two years as a general agent, 
and for the past three years as super- 
tendent of the health and accident de- 
partment, 
APPOINT RECEIVER 
E. V. Champion has been appointed 
receiver ‘for the Merchants Accident 
Promotion Company of Peoria, organ- 
ized four years ago to promote the 
Merchants Accident Insurance Com- 
pany to be operated on the mutual plan. 
The liabilities of the companies are 
$20,000, with assets of $8,000. 








The Continental Casualty has re-in- 
sured the monthly health and accident 
business of the Bankers’ International 
Life of Denver. 


THE PILOT POLICY 





What it Pays for $60 a Year—Six 
Special Features Are 
Included 





The Pilot disability policy of the 
U. S. F. & G, is the most extensively 
advertised policy in the Greater New 
York territory, by reason of the pub- 
licity given to it by the Gauvin Agency. 
The premium is $60 a year, and this 
is what it pays: 


For Sickness 

Total disability, not requiring house 
confinement, $25 weekly for 52 weeks. 

Partial disability, $12.50 weekly for 
52 weeks. 

Hospital expenses paid in addition 
(limit 15 weeks), $25 weekly; or 

Surgical operation fees up to $100. 

Indemnity for permanent losses re- 
sulting from illness such as loss of 
both eyes, both feet, both hands, hand 
and foot, foot or hand, one eye, speech 
or hearing, from 25 to 100 weeks’ in- 
demnity and weekly indemnity to date 
of loss. 

Life indemnity, 25 per cent. .of weekly 
indemnity paid for total disability af- 
ter first 52 weeks’ total disability. 

For Accident 


Travel Ordinary 

accidents accidents 

For loss of life...... $15,000 $7,500.00 
Dismemberment, loss 
of sight, speech or 

hearing, from ..... 2,500 1,250.00 

to to 

15,000 7,500.00 
Permanent stiff or 
rigid elbow and knee 

NE cists Siena ek 2,500 1,250.00 
Permanent _ stiff or 
rigid elbow or knee 

SE ctditae canes as 1,350 625.00 
Total disability (time 

unlimited), weekly. 50 25.00 
Partial disability (limit 

52 weeks), weekly. 25 12.50 
Optional indemnity for 

certain losses, from 100 50.00 

to to 

650 325.00 


Hospital expenses paid in addition 
(limit 15 weeks), $25 weekly; or 

Surgical operation fee from $10 to 
$100. 

Doctor bills paid for non-disabling in- 
juries, up to $25. 

Identification indemnity, $100. 
For Accident and Sickness (Disability). 

Ages 18 to 50 inclusive. 


Select and preferred............ $60.00 
oe rr 65.09 
Ages 51 to 60. 

Select and preferred ........... $70.00 


Extra preferred 75.00 
Special Features 

1. Insuring clause; 2. House confine- 
ment not required (health); 3. Partial 
disability paid under health feature; 
4. Double hospital indemnity; 5. Partial 
indemnity for 52 weeks (accident); 6. 
Immediate coverage (health). 


AN INSTALMENT PLAN 





Discussion of Automobile Insurance 
End of Security Companies—No 
Insurance Profit Argued 


Many members of the Automobile 
Conference urge that concerns financ- 
ing the purchase of automobiles on the 
instalment plan should not be enabled 
to make a profit on insurance, which 
could assumedly only be sold to them 
at less than regular rates by reason of 
the companies saving the commission 
which would ordinarily go to local in- 
surance agents, says the “Journal of 
Commerce.” 

Furthermore, involved in the consid- 
eration of this matter is the question 
of the extension of automobile theft 
coverage to include the so-called em- 
bezzlement of automobiles by  pur- 
chasers, which coverage is specifically 
excluded from the conference form of 
policy, but for which there has been a 
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General ‘Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





ENGLAND 








CASUALTY 
AGENTS WANTED 


The Frankfort General Insurance Co. 
UNITED STATES DEPARTMENT 
123-133 William St., New York, N. Y. 
TRUSTEES: 
Union Trust Company, 80 Broadway, New York City 


FOR UNOCCUPIED 


INSURANCE 
TERRITORY 








Annual Statement, 
AGOTS cccoseece 
Liabilities 
Capital 
Surplus over all liabilities 


Health, and Disability Insurance; Burglary, 
Insurance, Liability 
Damage), Automobile (Personal 


surance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 


92 LIBERTY STREET, NE’ YORK, N. Y. 


Metropolitan Office—92 William Street 
December 31, 1916 






Losses paid to December 31, 1916... 
This Company issues contracts as follows: Iidelity 
Insurance—Employers, Public, Teams (Personal Injury and Property 


Injury, Pro : 
Druggists, Owners and Landlords, Elevator, Workmen's 


Bonds; Accident, 
Plate Glass 


Bonds; Surety 
Larceny, and Thefi Insurance; 


Damage and Collision), Physicians, 


perty : : 
Compensation—Steam Boiler In- 





demand on the part of concerns financ- 
ing automobiles sold on time. There 
is a feeling among many automobile 
underwriters that same is not an insur- 
ance proposition and should find no 
place in an automobile insurance pol- 
icy, but should be a subject for cover- 
age by a surety company, and, indeed, 
more than one insurance department 
nas already so ruled. 


CITY’S AMUSEMENT PLACES 

New York City has more than two 
rundred theaters and approximately one 
thousand moving picture houses, with a 
seating capacity of 800,000. 











AMERICAN 
SURETY 
COMPANY 
OF 
NEW YORK 


100 BROADWAY 
Fidelity and Surety Bonds 




















20 THE EASTERN 


UNDERWRITER 


July 20, 1917. 








es e e 
The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 
SUPERINTENDENTS OF AGENCIES 
(West of the Mississippi). (East of the Mississippi). 


SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 











Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. ...... .$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force..........- (over).... $42,400,000 
ae aa wy gree (over).... 5,600,000 
New Insurance paid for............++.+ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 














American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 














WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

ECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. ances 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $52 PER WEEK during such disability, but nor 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the period of disability. Can insurance do MORE? And why 
should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building - Concord, New Hampshire 












































San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
"funds largely supplied by head 
office in Liverpool 


Liverpool 


U. S. Cash Assets, Dec, 31, 1916 $15,827,439.35 
Surplus, - =» «+ « §,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 — 1,051,543.00 














amo London 
ano Globe 
Insurance Co. 


CIMICED 





Over $152,000,000.00 


Losses Paid in the United States 







HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 








NEW YORK OFFICE 
80 William Street 











er 











